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The United Arab Emirates imported more U.S. 
goods in 2006 than any other country in the 

Middle East. The UAE’s purchase of $11.9 billion 
worth of American merchandise provided a signif-
icant boost to U.S. manufacturers of a wide range 
of products, from commercial aircraft to oilfield 
equipment to automobiles. 

U.S. exports to the UAE rose by over 40 percent 
between 2005 and 2006, more than double the level 
of 2004. The UAE imported more U.S. products 
in 2006 than Egypt and Turkey combined and more 
than such economic powerhouses as India and Spain. 
The UAE’s imports from the United States accounted 
for 26 percent of all U.S. exports to the Middle East 
and North Africa. In addition to merchandise exports, 
U.S. firms exported an estimated $500 million to 
$1 billion worth of services.

The robust growth of the UAE economy and its 
growing diversification, combined with the declining 
U.S. dollar and the emergence of the UAE as one 
of the world’s most important logistics hubs, contrib-
uted to the surge in imports from the United States. 
These factors will likely lead to steadily rising U.S. 
exports in years to come, according to the National 
U.S.-Arab Chamber of Commerce (NUSACC), 
which estimates that the UAE will buy $14.7 billion 

UAE Emerges As Top U.S. Export Market 
in the Middle East
Nearly $12 billion in merchandise  
sales in 2006, with further growth  
seen for 2007
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Consumer Electronics Association  
Eyes UAE’s Potential
The Consumer Electronics Association (CEA), 

producer of the International CES, the world’s 
largest consumer technology trade show, is so 
encouraged by commercial developments in the 
UAE that the U.S. group is sponsoring Hometech 
Middle East 2007 and will co-produce an Interna-
tional CES pavilion at the 2007 event. Hometech 
Middle East is the leading consumer technology 
event in the United Arab Emirates. 

This year’s show is expected to attract over 8,000 
wholesalers, importers, contractors, and retailers 
sourcing products for the Gulf region and as far 
away as India. And as part of the growing partner-
ship with Messe Frankfurt, the event will be renamed 

the International CES Hometech in 2008 – featuring 
the latest in consumer electronics, home appliances 
and home automation systems. 

“The UAE has become increasingly important 
to the global consumer electronics marketplace. As 
such, this partnership will further brand the event, 
and the entire Middle East region, as a global hot 
spot for consumer technology,” says Gary Shapiro, 
President and CEO of CEA.

Based in Arlington, Virginia, CEA is the 
preeminent trade association for the U.S. consumer 
technology industry, representing more than 2,100 
corporations involved in the design, development, 
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H.H. Sheikh Khalifa Bin Zayed Al Nahyan, President of the UAE

“Despite our notable economic achievements, we 
remain committed to the development of our 

human capital, for this capital is the most 
valuable of all our assets. Human resources 

constitute the real wealth of every nation… We 
will focus on the strategic goal of creating a 

conducive environment to nurture the creativity 
of our citizens so as to enable them to take a 
proactive role in the socioeconomic, scientific, 
intellectual and political life of their country.”
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NUSACC President David Hamod

“The most important of our duties as 
Rulers is to raise the standard of living of 
our people . . . . Unless wealth is used in 
conjunction with knowledge to plan for 
its use, and unless there are enlightened 

intellects to direct it, its fate is to diminish 
and to disappear. The greatest use that can 
be made of wealth is to invest it in creating 
generations of educated and trained people.”

– H.H. Sheikh Zayed Bin Sultan Al Nahyan

His Highness Sheikh Zayed, the founding father 
of today’s UAE, was a visionary. More than any 

other leader in the Arab world, perhaps, he recognized 
the essential role that human capital plays in the 
development of a nation. 

When others might have squandered their resources 
on lavish palaces, Sheikh Zayed built schools. When 
others might have led ostentatious lifestyles, Sheikh 
Zayed lived modestly, focusing instead on a high 
quality of life for all Emiratis. And when others might 

have selfishly hoarded their wealth, 
Sheikh Zayed invested generously in 
his people.

By the grace of God, the UAE has 
been blessed with enormous energy 
resources. Revenues from oil and gas 
enabled Sheikh Zayed to transform 
the UAE from an obscure hinterland 
to a highly respected nation-state in 
a matter of decades. By all accounts, 
the UAE, along with the United States 
of America, is the most successful 
federation in the world.

If Sheikh Zayed were alive today, he would 
undoubtedly say that the story of the UAE’s success 
is not about one man’s dreams. Rather, it is about 
faith and cooperation: faith that the statehood 
experiment launched by seven disparate emirates in 
1971 would succeed, and cooperation – setting aside 
one’s personal interests or those of one’s emirate for 
the greater good of the UAE.

Competition remains among the emirates today 
– like siblings engaged in a good-natured footrace – but 
cooperation is stronger than it has ever been. For the 
first time in memory, master planning for mega-projects 

– ports, light rail, highways, airports, and the like – is 
being undertaken with multiple emirates and econo-
mies of scale in mind. The result: In a few short years, 

inter-emirate communications, transportation, and 
infrastructural development will be more seamlessly 
connected than ever.

Dubai, under the leadership of its Ruler, H.H. 
Sheikh Mohammed Bin Rashid Al Maktoum, has 
been largely responsible for raising the profile of the 
UAE on the world stage. The emirate’s innovative 
and sometimes audacious economic expansion – at 
home and around the globe – is the stuff of legend. 

Not everyone is in love with Dubai, but even its 
detractors must admit that Dubai has been incredibly 
successful in positioning the emirate as a global hub. 
With its world-class airports, airlines, free zones, 
theme cities, financial centers, and leisure facilities, 
Dubai has become an international platform for just 
about anything under the sun.

This approach to development may have been 
expressed best by H.E. Sheikha Lubna Al-Qasimi, the 
UAE’s Minister of Economy. At a NUSACC roundtable 
discussion last year, she noted, “The UAE doesn’t look 
at its borders, period. When we look at markets, we 
look at the two billion consumers in the region.” This, 
in a nutshell, has been the key to Dubai’s success.

Dubai may be the public face that much of the 
world associates with the UAE, but the other emirates 
are expanding rapidly. Abu Dhabi, for example, is 
an unassuming powerhouse that is expected to invest 
more than $200 billion in the next few years alone. 
The five other emirates that make up the UAE – Ajman, 
Fujairah, Ra’s Al-Khaimah, Sharjah, and Umm Al-
Qaiwain – aren’t far behind.

Sheikh Zayed once said, “With the help of God 
and a sincere will, there is nothing that cannot be 
achieved in the service of the people.” 

With Sheikh Zayed’s death in 2004, the UAE’s 
mantle of leadership has been passed to his son, H.H. 
Sheikh Khalifa Bin Zayed Al Nahyan. He is blazing his 
own trail as Ruler of Abu Dhabi and President of the 
UAE yet, to his credit, he is doing a remarkable job of 
honoring his father’s memory. Through Sheikh Khalifa, 
the legacy of Sheikh Zayed lives on: his deep belief in 
stewardship, his strong commitment to cooperation 
and, above all, his love for the people of the UAE.

David Hamod
President & CEO

Today’s UAE: The Legacy of 
Sheikh Zayed Lives On

From the President’s Desk

Founder of the UAE and Late 
President, H.H. Sheikh Zayed 
Bin Sultan Al Nahyan
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continued on page 38

Investment: Flowing In, Flowing Out
As the UAE attracts more foreign investment,  
its own investment firms look abroad

The UAE led the Arab world in attracting 
foreign direct investment (FDI) in 2005, 

the most recent year for which official figures 
are available. Over $12 billion of investment 
capital flowed into the seven emirates that 
year, representing 34 percent of all foreign 
direct investment into the Arab world. 

World Investment Report 2006, produced 
by the U.N. Conference on Trade and Devel-
opment (UNCTAD), notes that the number 
of greenfield (brand new) FDI projects in the 
Arab Middle East jumped 100 percent from 
2002 to 2005, with the UAE registering the 
most such projects by far (215 in 2005). 

Foreign investment is a key component of 
the UAE’s strategy for economic growth, and 
the country is especially interested in attracting 
investment that will result in a transfer of 
knowledge or expertise, open new markets, 
and create new employment opportunities in 
knowledge-intensive and high value-added 
areas of the economy. Foreign investors are 
attracted by the UAE’s liberal tax, investment 
and residency laws, as well as the country’s 
32 free zones. 

The UAE’s strategic location and world-
class transportation infrastructure also help 
to attract foreign investors who see the advan-
tages of using the UAE as a hub for business 
throughout the Middle East, Africa and Asia. 
One such company is the U.S. oil services 
firm Halliburton, which recently moved its 
corporate headquarters from Houston to 
Dubai. In announcing the move, Halliburton 
said the new headquarters would better position 
the firm to take advantage of business oppor-
tunities in the region. 

Halliburton CEO Dave Lesar told the 
International Herald Tribune, “The Eastern 
Hemisphere is a market that is more heavily 
weighted toward oil exploration and production 
opportunities, and growing our business here 
will bring more balance to Halliburton’s overall 
portfolio.” Halliburton’s announcement elicited 

criticism from some in Washington’s political 
circles, but the business community generally 
understood the move as a logical strategy to 
increase revenue and market share. 

While foreign companies have been pursuing 
investment opportunities in the UAE, several 
of the UAE’s private sector and government-
owned investment institutions have been 
actively pursuing investments abroad. Overseas 
investments have been a critical component 
of the UAE’s economic development strategy 
for decades as the Emirates have sought to 
diversify where and how they invest their 
financial assets. The UAE Government has 
regarded such investment as a form of savings 
for future generations of its citizens – who 
will one day face a depletion of the country’s 
energy resources. 

This strategy led to the creation of a number 
of government-owned investment institutions, 
including the Abu Dhabi Investment Authority 
(ADIA), the Abu Dhabi Investment Council 
(ADIC), the Dubai Ports, Customs & Free 
Zone Corporation, Mubadala Development 
Company, Dubai International Capital (DIC) 
and the Abu Dhabi International Petroleum 
Investment Company, to name just a few. 

Although official figures concerning these 
institutions’ assets are not released, their portfo-
lios are huge. An article in the April 2006 
edition of Euromoney estimates that ADIA’s 
reserves are as high as $500 billion, making it 
the second largest institutional investor in the 
world, after the Bank of Japan. 

ADIC is a new institution, established in 
June 2006, which seeks to focus on invest-
ments in the Middle East. Private investment 
companies have also proliferated in the UAE 
and are increasingly active in international 
capital markets.

One foreign investment venture generated 
a major controversy in 2006: DP World 
announced the purchase of a UK firm, Penin-
sular and Oriental Stream Navigation Company 

(P&O), which owned 29 container terminals, 
including those in six major U.S. ports.

There is no doubt that the DP World 
controversy had a negative impact on the 
U.S.-UAE relationship and caused UAE 
companies – both government-owned and 
private sector – to carefully consider the 
political ramifications of investing in the U.S. 
market. But even as the DP World drama 
unfolded in 2006, UAE institutions and 
companies made dozens of major overseas 
investments:
• Mubadala acquired 35 percent of the 

equity of Italian aircraft-maker Piaggio 
Aero, and a five percent stake in Italy’s 
iconic automaker Ferrari. It also acquired 
25 percent of the large Dutch fleet 
management firm LeasePlan 
Corporation.

• Etisalat, the UAE’s government-owned 
telephone company, announced a plan to 
make over $25 billion worth of foreign 
investments in coming years. The 
company already has major investments 
in mobile networks in Afghanistan, 
Egypt and Pakistan.

• ADIA invested $600 million in Apollo 
Management, a U.S.-based private equity 
firm.

• DIC acquired British engineering giant 
Doncasters for $1.3 billion. DIC also 
invested $1 billion in Daimler Chrysler 
and acquired Britain’s Tussauds Group 
for $1.48 billion.

• Emaar Properties reached an agreement 
with the Government of Saudi Arabia to 
build King Abdullah Economic City 
near Jeddah. The total value of the 
project is estimated to be over $25 
billion. Emaar also announced real estate 
development projects in Islamabad and 
Karachi worth $2.4 billion.

• Damac Properties announced plans to 
develop a mixed-use real estate 
development in Tianjin City, China, for 
$2.72 billion. 

Profile: Dubai Holding
Dubai Holding is one of the UAE’s most 

successful conglomerates. With 19 subsidiaries 
in 11 sectors, there are few areas of the emirate’s 
development in which Dubai Holding is not 
involved. The firm was created by the Govern-
ment of Dubai with the express purpose of 
creating synergies among its various compo-
nent companies. In the process, Dubai Holding 
and its 12,000 employees have helped to make 
Dubai a regional center of commerce, finance 
and leisure.
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The Next Wall Street?
The UAE seeks to join New York and London as a global financial center

The United Arab Emirates is rapidly devel-
oping into one of the world’s major 

financial centers. The UAE’s strategic location 
in relation to the global capital markets of 
New York, London, and Hong Kong makes 
it a natural venue for a financial center. As 
global capital markets move online and operate 
24 hours a day, the UAE bridges an important 
time gap in the global trading system. 

The UAE’s goal is to become a world-class 
financial center for the region: stretching from 
the western tip of North Africa to the eastern 
part of South Asia, comprising North and 
Eastern Africa, the Levant, the Caspian, the 
Indian Subcontinent and the Arab Gulf States. 
This region encompasses 2.1 billion people 
and a combined economy worth $1.8 trillion 
in terms of GDP, growing at an annual rate 
in excess of five percent. 

Dubai International  
Financial Centre

 The hub of the country’s financial activity 
is the Dubai International Financial Centre 
(DIFC), a 110-acre free zone established in 
2004 in the heart of the UAE’s largest city. 
From its opening day, DIFC has attracted top 
financial services firms from around the world. 
DIFC’s incentives give it a unique appeal: zero 
tax rate on profits, 100 percent foreign owner-
ship, and no restrictions on foreign exchange 
or repatriation of capital. Over 250 financial 
institutions have opened offices at DIFC, 
including most major international banks and 
financial services firms. Moody’s Investors 
Service, for example, opened an office in 
Dubai in April 2007.

Unlike “offshore” tax havens, the DIFC is 
a full-fledged “onshore” capital market, focusing 
on several specific financial sectors: Banking 
Services (investment banking, corporate 
banking, and private banking); Capital Markets 
(equity, debt instruments, derivatives and 
commodity trading); Asset Management and 
Fund Registration; Insurance and Reinsur-
ance; Islamic Finance; Business Processing 
Operations and Ancillary Services. A world-
class stock exchange, the Dubai International 
Financial Exchange (DIFX), opened in the 

DIFC in September 2005. 
H.H. Sheikh Mohammed Bin Rashid Al 

Maktoum, Ruler of Dubai and Vice-President 
and Prime Minister of the UAE, serves as 
President of the Dubai International Financial 
Centre. His personal vision has guided DIFC 
from the beginning: 

“In the DIFC, we have set out to create an 
international financial center to match those 
of London, New York and Hong Kong, with 
a regulatory framework built on the best 
practices found in those leading jurisdictions. 
Financial institutions have the peace of mind 
of knowing that, when they locate in the 
DIFC, their reputations will be safe because 
the regulations, and the application of those 
regulations, will be of world-class standards. 
The DIFC’s guiding principles are integrity, 
transparency and efficiency.”

“In the DIFC, we have set out to 
create an international financial 

center to match those of London, 
New York and Hong Kong, with 

a regulatory framework built 
on the best practices found in 
those leading jurisdictions.”

H.H. Sheikh Mohammed Bin Rashid Al Maktoum 
President of the Dubai International Financial Centre

Dubai Financial  
Services Authority

The DIFC is the first global financial center 
to establish a world-class regulatory regime 
from the outset. The Dubai Financial Services 
Authority (DFSA) was established at the same 
time as DIFC to ensure that the financial 
center is governed by a regulatory and legal 
framework based on the best practices of 
leading jurisdictions in Europe, North America 
and the Far East. 

DFSA’s rules and regulations are written 
in English by a team of experienced regulators 
drawn from international regulatory bodies 
and major financial institutions. They have 
the responsibility to ensure that DFSA promotes 
transparent and orderly markets that are not 
prone to market abuse or systemic risk.

A major part of DIFC’s mission is to provide 
education and training to Emiratis who wish 

to pursue careers in the financial sector. In an 
unprecedented agreement, the DIFC and the 
prestigious London Business School have 
created an Executive MBA program housed 
at the DFIC. Beginning in September 2007, 
the new dual campus will offer a 16-month 
MBA program taught by London Business 
School faculty. Students will have the option 
to take electives at the Regents Park campus 
of LBS in the UK. 

Dubai International  
Financial Exchange

The Dubai International Financial Exchange 
(DIFX), DIFC’s wholly-owned stock exchange, 
has an ambitious goal: To become the world’s 
leading stock exchange between Western 
Europe and Asia. Although less than two years 
old, it is off to a good start. DFIX currently 
has 19 member banks, including such promi-
nent international powerhouses as Barclays 
Capital, Citigroup, Credit Suisse, Deutsche 
Bank, EFG-Hermes, HSBC, ING Bank, 
Merrill Lynch, Morgan Stanley, Standard 
Chartered and UBS. DIFX is headed by an 
experienced CEO, Per Larsson, who was 
Chairman of the Stockholm Stock Exchange 
from 1997 to 2003.

In 2006, DIFX’s first full year of operation, 
the exchange attracted several significant 
listings, including:

• a $397 million initial public offering 
(IPO) by Saudi Arabia’s Kingdom Hotel 
Investments, run by Prince Waleed Bin 
Talal;

• a $370 million IPO by Bahrain’s Al 
Baraka Banking Group;

• the listing of American Depository Shares 
by Gold Fields, the first South African 
company to list in the Middle East;

• a listing by Fortune Management of 

The Dubai International Finance Centre, home of the 
Dubai Stock Exchange. 
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Switzerland, the first European firm to 
list on a Middle Eastern exchange;

• the issuance of the two largest Islamic-
compliant bonds in the world. (Forty-
four percent of all Islamic-compliant 
bonds, by value, are listed on the DIFX.)

The total market capitalization of all 
securities listed on the DIFX at the end of 
2006 was over $21 billion, including $6.7 
billion of equities, $7.6 billion of Islamic 
bonds, $1.9 billion of other bonds, and $4.9 
billion of structured products.

Abu Dhabi Securities Market
Dubai’s stock market is not the only one 

in the UAE. The Abu Dhabi Securities Market 
(ADSM), established in 2000, is now the 
seventh largest stock market in the Islamic 
world, currently listing 65 companies from 
throughout the Emirates. ADSM has trading 
locations in Fujeirah, Sharjah, and Ras Al 
Khaimah, in addition to its main base in 
Abu Dhabi.

DFSA’s rules and regulations are 
written in English by a team of 

experienced regulators drawn from 
international regulatory bodies 
and major financial institutions.

Despite the downturn in regional and 
global stock markets in 2006, both stock 
exchanges are poised to expand rapidly in 
2007. The global accounting and consulting 
firm of KPMG estimates that 40 companies 
are planning to issue initial public offerings 
(IPOs) on one or the other of the country’s 
exchanges in 2007.

UAE: A Financial Focal Point 
Between East and West 

The UAE has become a center for the 
global financial market between London and 
Singapore. In the past 18 months, such powerful 
global financial groups as The Carlyle Group 
and Goldman Sachs have opened regional 
offices in the UAE, and AIG moved its regional 
center there. 

The UAE – led by Dubai – is also becoming 
the hub for the Arab private equity and invest-
ment sector, hosting such multi-billion dollar 
regional powerhouses as Abraaj Capital, Daman 
Securities and Investments, Shuaa Capital, and 
a host of similar financial sector ventures.

H.H. Sheikh Khalifa Bin Zayed  
Al Nahyan
President of the United Arab Emirates

Upon the death of H.H. Sheikh Zayed 
Bin Sultan Al Nahyan in November 

2004, the Rulers of the seven emirates that 
make up the UAE elected H.H. Sheikh 
Khalifa Bin Zayed Al Nahyan to serve as 
the UAE’s new President. The process of 
succession was very smooth, and one of 
Sheikh Khalifa’s first steps was to create a 
new Ministry of Federal National Council 
Affairs tasked to reform the political process 
and introduce indirect elections for the 
FNC’s membership. 

Sheikh Khalifa also announced his 
intention to streamline the federal govern-
ment and improve government / business 
relations, stating that his goal is to “entrench 
the rule of law and due process, account-
ability, transparency and equal opportunity.” 
He called on the people of the UAE to 
contribute to the reform process by being 
“more active citizens.”

Sheikh Khalifa was born in 1948 in the 
oasis town of Al Ain and educated in local 
schools. After his father became Ruler of 
Abu Dhabi in 1966, Sheikh Khalifa was 
named Crown Prince. He assumed a number 
of key positions, including head of the Abu 
Dhabi Defense Force, which later became 
the nucleus of the UAE Armed Forces. 

As Crown Prince, one of Sheikh 
Khalifa’s most important 

accomplishments was 
establishment of the Abu Dhabi 
Department of Social Services, 
widely known as the “Khalifa 
Committee,” which he created 

to ensure that all of Abu Dhabi’s 
citizens benefitted from the 

country’s growing oil wealth. 

When the UAE was created in 1971 – with 
his father, Sheikh Zayed, as the first Presi-
dent – Sheikh Khalifa focused his energies 
on the development and modernization of 
Abu Dhabi. As Chairman of the emirate’s 
Supreme Petroleum Council and the Abu 
Dhabi Investment Council (ADIC), his 
actions and policies during this period were 
largely responsible for the emergence of the 
modern emirate of Abu Dhabi. 

One of Sheikh Khalifa’s most important 
accomplishments was establishment of the 
Abu Dhabi Department of Social Services, 
widely known as the “Khalifa Committee,” 
which he created to ensure that all of Abu 
Dhabi’s citizens benefitted from the country’s 
growing oil wealth. 

When the UAE created a unified military 
in 1976, Sheikh Khalifa was appointed 
Deputy Supreme Commander and oversaw 
a vast improvement in the country’s defense 
capabilities. He worked closely for many 
years with his late father, the UAE’s first 
President, to forge a stronger federation 
and to ensure more equitable development 
throughout the seven emirates.

Sheikh Khalifa has followed his father’s 
path of maintaining a UAE that is open to 
the world – commercially, politically and 
culturally – for the benefit of its citizens 
and the region. 

At a recent symposium in Abu Dhabi 
entitled “Khalifa and the Culture of Toler-
ance,” Sheikh Khalifa was praised by 
Cardinal Theodore Mc Carrick, former 
Archbishop of Washington DC, for the 
“religious tolerance” that characterizes the 
UAE. Indeed, the UAE has long enjoyed 
the kind of visionary and tolerant leadership 
that has allowed the Emirates to become a 
symbol of modernity and progress throughout 
the world.

H.H. Sheikh Khalifa Bin Zayed Al Nahyan
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The East-West Transport Hub
The UAE’s world-class airports and seaports reflect an ancient trading tradition

The emirates that make up the UAE share 
a long history of international trade and 

commerce. As early as the 15th Century, sailors 
from the emirates were plying their way to 
India and along the coast of East Africa as far 
south as Mozambique. By the beginning of 
the 19th Century, the emirates’ ports had a 
fleet of over 60 ocean-going vessels with an 
estimated 20,000 sailors.

This tradition lives on today, albeit in a 
modern, 21st Century form: The UAE boasts 
one of most modern transportation infrastruc-
tures in the world and has plans to spend billions 
of dollars to make it even better. Its strategic 
geographic location and business-friendly free 
zones have made the UAE a preferred 
shipping center for East-West commerce, 
while the country’s world-class airports and 
dynamic airline industry are fueling the 
tourism sector, facilitating business contacts, 
and creating a global hub for international 
“through passengers.” 

Ports and Shipping

Abu Dhabi
Abu Dhabi’s Mina Zayed has histor-

ically been the UAE’s main general cargo 
port, and the UAE’s significant exports 
of oil and gas also pass through several 
port terminals – primarily at the Ruwais 
industrial complex in western Abu Dhabi. 
Mina Zayed will become a “junior partner” 
by 2011, however, and will eventually be 
completely converted into resorts and marina 
facilities when Abu Dhabi expects to have a 
new port capable of handling nearly three 
times the tonnage of Mina Zayed. 

This project, Khalifa Port, will be adjacent 
to the new $2 billion Al-Taweelah industrial 
zone. The new port will be managed by Abu 
Dhabi Terminals, which in turn will be 
managed by DP World, the Dubai-based 
global ports management company. With an 
aluminum smelter and other heavy industries 
locating at the Al-Taweelah complex, this port 
is destined to play a major role in the UAE’s 
economic future. 

Dubai
Dubai is the world’s ninth largest container 

port – larger than Los Angeles or Long Beach. 
Dubai’s two principal ports – Port Rashid in 
Dubai City and Jebel Ali to the city’s south – have 
been key factors in the UAE’s growth as a 
transshipment hub. The 66 deep-water berths 
at Jebel Ali traditionally handle bulk cargo and 

industrial material and primarily serve the huge 
Jebel Ali Free Zone. It is the UAE’s busiest 
port and the largest man-made harbor in the 
world. Along with the Great Wall of China 
and the Pyramids of Egypt, this port is the 
only man-made object visible with the naked 
eye from the Mir Space Station.  

To meet rising demand, Dubai has major 
port expansion plans underway. A multi-
phased, $1.25 billion expansion of Jebel Ali 
will result by 2020 in a port with 82 berths, 
125 portside cranes, and a capacity to handle 
more than 21 million containers per year.  

Another major undertaking that will further 
solidify the UAE’s role as a shipping center is 

the development of Dubai Maritime City, 
the world’s most comprehensive maritime 
complex, located on a peninsula reclaimed 
from the sea. Maritime City’s 32 dry-dock 
berths will be home to ship repair and mainte-
nance companies, and a cluster of high-rise 
office towers will serve the maritime industry. 
There will be retail outlets and commercial 
showrooms for yachts, ships and boats, as well 
as for high-end design services. 

A modern marina will berth private yachts 
and feature hotels, restaurants and residences. 
And with a view to ensuring the UAE’s 
continued leadership in the maritime field, 
Maritime City will include the Dubai Maritime 
Learning Experience, an educational institu-
tion that will offer academic study and 
vocational training in all aspects of maritime 
commerce. Environmental groups, industry 
associations, and non-profit organizations 
concerned about maritime issues will be 
incorporated into the Learning Experience. 

Dubai is about to undergo massive expan-
sion of its maritime presence, but given the 
pace of business, that should not detract from 
upgrades to the existing facilities. The Dubai 

Drydocks and 
Shipyards, one 
of the largest and 
most  modern 
ship repair facil-
ities in the world, 
will likely expand with the development of 
the Maritime City project. 

The Creek, the estuary that runs through 
the center of Dubai and has been the traditional 
center of Dhow traffic between the Gulf ports 
and Iran, Pakistan, India and all of East Africa, 
continues to provide a strong economic boost 
to the economy. It is also a fascinating attrac-
tion for tourists as the wooden hulled traditional 

ships are piled high with goods and stacked 
six deep in the quays that run along the 
Creek. These facilities will eventually be 
relocated, but for the present, they are a 
vivid reminder of the traditional (and 
ongoing) merchant history of the region.

Other UAE Ports
Abu Dhabi and Dubai enjoy most of 

the UAE’s attention, but the other emirates 
also are expanding their port facilities. 
The Emirate of Sharjah has two major 
ports, for example, one on each of the 
UAE’s coasts. Port Khalid can handle 
deep-water vessels and is adjacent to the 
Sharjah Airport Free Zone and the 

Hamriyah Free Zone. The Port of Khor 
Fakkan, the only natural deep-water port in 
the Emirates, is a dedicated container port. 
It is the only UAE port to be located outside 
of the sensitive Straits of Hormuz, on the Gulf 
of Oman, and is the country’s closest port to 
the main East-West shipping lanes. 

Recent expansion projects by the Govern-
ment of Sharjah enable Khor Fakkan to handle 
the world’s largest container ships. The strategic 
location of this port has been a huge success 
as the global container shipping system has 
evolved into a mother ship and feeder ship 
structure. Khor Fakkan has emerged as part 
of a select group of global centers that service 
ocean-going mother ships that transit between 
regional hubs and offloading containers. Goods 
that are offloaded at ports like Khor Fakkan 
are distributed among dozens of local and 
regional ports which, in turn, are serviced by 
smaller feeder ships. 

Ajman Port, which serves Ajman Free 
Zone, was recently dredged to handle deeper 
vessels. It has eight berths and two dry-docks 

continued on next page 

A ship is serviced at a UAE port.
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for ship repair and maintenance. Ra’s Al-
Khaimah’s Port Saqr, located next to the 
emirate’s fast-growing industrial complex of 
Khour Kuwair, handles 90 percent of the 
UA E’s  c ement  expor t s  a nd rec ent ly 
constructed several new berths to handle 
growing business. 

Fujairah Port also expanded its fuel storage 
facilities to 12 million tons of fuel oil per year, 
making the port the world’s second largest fuel 
storage facility in the world (behind only 
Singapore, and ahead of Rotterdam). Umm 
Al-Qaiwain has a four-berth deep-water port 
adjacent to its free trade zone. The FTZ offers 
such incentives to investors as 100 percent 
foreign ownership, no sponsorship requirements, 
and no customs charges or export taxes. 

Airports and Aviation Services
The UAE is in the midst of an airport 

boom fueled by the growing economy, the 
expanding tourism industry, and the country’s 
dynamic young airlines, which are successfully 
extending their route systems across the globe.  
The fact that two billion people live within 
four hours flying time of the UAE makes the 
country a strategic passenger transport hub. 

The “takeoff” of the UAE as an aviation 
hub was inspired by the open skies policy 
formulated by the late Dubai Ruler Sheikh 
Rashid Bin Saeed Al Maktoum in the early 
1980s, along with the creation of Emirates 
Airlines. It was the willingness of Dubai to 
break the monopoly on landing and transit 
rights that put Dubai International Airport on 
the map and created the region’s first open and 
commercially competitive aviation industry.

During the coming 20 years, the UAE is 
planning to spend at least $20 billion on 
airport expansion and modernization, including 
the redevelopment of Abu Dhabi International 
Airport, the expansion of Dubai International 
Airport, and the construction of Dubai World 
Central, which aims to be nothing less than 
the planet’s biggest and busiest airport.

Abu Dhabi International 
Airport

Abu Dhabi International Airport handled 
over six million passengers in 2006, and in 
the first quarter of 2007 passenger traffic was 
up 25 percent over the same period in 2006. 
The airport is taking this influx in passengers 
in stride: In March 2007, Airports Council 
International proclaimed Abu Dhabi Inter-
national “Best Airport in Africa and the Middle 
East,” based on passenger satisfaction.  

An $8 billion expansion program will 
bring new runways, passenger terminals and 
cargo facilities, as well as a new free trade 
zone located on the airport grounds. Etihad 
Airways, based in Abu Dhabi, will be the 
airport’s prime tenant (see inset box on page 
22). By 2010, Abu Dhabi International will 
be able to handle 20 million passengers and 
two million tons of freight per year. 

Expansion in Dubai
Dubai has even more ambitious plans: to 

rival Heathrow, Atlanta and O’Hare as major 
transit hubs. The push by Emirates Airlines 
to become the world’s largest air carrier, 
coupled with plans to spend billions of dollars 
on airport expansion, suggests that this dream 
may well become a reality for Dubai.

Dubai International Airport, the Middle 
East’s busiest, handled over 25 million passen-
gers in 2006, flying on 113 airlines to over 
160 global destinations. An ongoing expansion 
project, including new terminals and concourses 
for Emirates Airlines, will bring ultimate 
capacity to 70 million passengers. 

Cargo handled by the airport’s “Cargo 
Village” approached 1.5 million tons in 2006, 
and that number is expected to grow signifi-
cantly in 2007. By expanding operations at the 
Cargo Village, Dubai is moving into territory 
that one might never associate with the Arab 
world. For example, the Dubai Flower Center, 
located at the Dubai Airport Free Zone Authority 
complex, has in a few short years become the 
center of the global flower and fresh fruit and 
vegetable air cargo business.

Dubai World Central
As impressive as Dubai International’s 

growth has been, it soon will have stiff compe-
tition. Dubai World Central – a massive, 
multi-phase development – will be a 140 
square kilometer city, almost twice the size 
of Hong Kong Island. Located at Jebel Ali, 
the UAE’s largest port, Dubai World Central 
will be a new city where an estimated 750,000 
people will live and work. The infrastructure 
costs alone to build Dubai World Central will 
run to $33 billion.

At the heart of Dubai World Central is 

Dubai World Central International Airport – 
which will be the world’s largest passenger and 
cargo hub with a design capacity of over 12 
million tons of cargo and over 120 million 
passengers annually. “With Dubai World Central 
we are taking the future into our own hands,” 
notes Sheikh Ahmed Bin Saeed Al Maktoum, 
Chairman of the Emirates Group. “Dubai World 
Central will not only cater to economic growth 
but will be a strong catalyst for our next wave 
of development as a truly global commercial, 
trade and logistics hub,” he adds.

Dubai World Central will be ten times the 
size of the current Dubai International Airport 
and Dubai Cargo Village combined. Its 
passenger capacity of over 120 million passen-
gers a year may be contrasted with the world’s 
busiest airport, Atlanta’s Hartsfield Interna-
tional. In 2004, the latest year for which 
figures are available, Hartsfield handled 83.5 
million passengers. 

At Dubai World Central, one terminal will 
be dedicated to Emirates Airlines, a second 
terminal will be for other regional and inter-
national carriers, and a third terminal is 
earmarked for low cost charter airlines. The 
new airport will be linked to Dubai Interna-
tional Airport via an express rail system.

A key component of the Dubai World 
Central development is to be known as Dubai 
Logistics City. Spanning 25 square kilometers, 
Dubai Logistics City is designed to handle 
12 million tons of air cargo annually in up to 
16 air cargo terminals. With its proximity to 
the enormous and growing sea cargo and 
manufacturing center at Jebel Ali, the integra-
tion of air and sea cargo will provide Dubai 
with a shipping advantage unmatched anywhere 
in the world except, perhaps, in Singapore 
and Hong Kong.

Sharjah and Ra’s Al-Khaimah
Not to be outdone by Abu Dhabi and 

Dubai, the Emirates of Sharjah and Ra’s Al-
Khaimah are also expanding their airport 
facilities. Sharjah International Airport was 

continued on page 17

The Dubai International Airport is the busiest in the 
Arab world.

An artist’s rendering of the Dubai World Central 
International Airport.
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A 21st Century Infrastructure 
From housing to health care, from energy to education, 
the UAE is building

The UAE is in the midst of an infrastructure 
boom. Virtually every economic sector is 

undergoing rapid redevelopment and expansion 
as the country seeks to lay solid groundwork 
for future economic growth. The UAE accounts 
for most of the ongoing and planned infra-
structure projects among the GCC countries, 
amounting to an estimated $300 billion in 
investments over the next five years, according 
to Dubai-based Khaleej Times. 

Abu Dhabi alone will spend upwards of 
$200 billion over the next f ive years on 
infrastructure projects. Later this year, the 
Abu Dhabi Government plans to publish a 
comprehensive urban plan called “Plan Abu 
Dhabi 2030” that is designed to create a 
coherent and sustainable blueprint for the 
emirate’s development. 

The infrastructure projects being planned 
in the UAE, many of which are still on the 
drawing board, offer tremendous opportuni-
ties to international companies and investors. 
And when completed, the “new UAE” will 
be even better positioned to fulfill its potential 
as one of the world’s most important commer-
cial, logistics and leisure-time hubs. 

Project Will Improve  
Quality of Life

Many of the UAE’s most awe-inspiring 
infrastructure projects are discussed elsewhere 
in this Tradeline, but there are also less grandiose 
(and no less important) infrastructure projects 
that will, quite literally, change the face of the 
UAE. Some examples:

• Abu Dhabi is undertaking major new 
developments to improve its road 
network due to the exponential increase 
in traffic. (Between 2001 and 2006, the 
number of vehicles on the road in Abu 
Dhabi increased eight-fold.) In addition, 
Abu Dhabi will begin work on a 
Metrorail system that eventually will 
link up with Dubai Metro to create 
seamless travel between the two emirates.

• Work on the fully-automated, driverless 
Dubai Metro system began in 2006. 
When completed in 2010, the system 
will include two lines with a total of 47 
stations. Ten of these stations will be 
underground, and two of them will be 
in the neighboring emirate of Sharjah.

• Sharjah recently completed the first 
phase of Emirates Industrial City, a 7.7 
million square meter industrial park 

that will be able to 
accommodate 3,000 
medium and light 
industries.

• The Government of 
Ajman has launched a $4 
billion mixed-use 
development called 
Emirates City, which will 
include 72 residential and 
commercial towers.

• Umm Al Qaiwain is 
turning its marina into a 
vast master-planned waterfront 
community of villas and apartments.

• Ra’s al-Khaimah has started work on 
Mina al-Arab, a $2.7 billion beachfront 
development that will include 5-star 
hotels, two eco-tourism resorts, and 
3,500 residential units.

• Two projects in the emirate of Fujairah 
– Fujairah Paradise and Fujairah Dana 
– will build hundreds of new villas, 
hotels, and shopping malls on a 
peninsula and group of small islands 
being reclaimed off the Fujairah coast.

• The Dubai Electricity and Water 
Authority (DEWA) plans to spend $5.45 
billion by 2012 to expand power 
generation capacity by 6,000MW and 
desalinated water production by 800 
million GPD to meet the growing 
demand created by Dubai’s steady growth. 

Powering the UAE’s  
Growing Economy

The demand for electricity in the UAE has 
been growing at double-digit rates for many 
years and will continue to do so, according 
to projections, until at least 2010. To meet 
this demand, the UAE must increase its 
electricity generation capacity by as much as 
60 percent over the next three to five years. 
A number of major power projects are under 
development or on the drawing board, including 
the six-phase Jebel Ali Power and Desalination 
Plant, which will meet nearly 10 percent of 
the nation’s needs when completed in 2015. 

The major players in the UAE’s electricity 
generation efforts are: Abu Dhabi Water and 
Electricity Authority, which currently accounts 
for 53 percent of capacity; Dubai Electricity 
and Water Authority (29 percent); Sharjah 
Electricity and Water Authority (11 percent); 

Federal Electricity and Water Authority  
(7 percent). 

Approximately 97 percent of the UAE’s 
electricity production is fueled by natural gas, 
with the remaining three percent produced 
by diesel generation and steam turbines. The 
Abu Dhabi Water and Electricity Authority 
is studying ways to incorporate renewable 
energy, especially solar panels, to help meet 
the rising demand for electricity. 

Masdar, Abu Dhabi’s government-owned 
renewable energy development body, has 
ambitious plans for solar, biomass, wind, and 
other renewable energy projects. So does the 
Dubai Electricity and Water Authority, which 
has launched a pilot project using wind energy 
to supplement conventional energy sources. 
But because the UAE public is not charged 
market rates for energy consumption, policy-
makers in the UAE will need to make some 
challenging decisions – involving raised tariffs 
– if these alternative energy sources are to be 
available on a commercially viable basis.

Going to Waste
Less publicized than power and drinking 

water is the wastewater treatment and solid 
waste disposal sectors, expected to grow in 
tandem with the increased production of 
desalinated water and the solid waste gener-
ated by the increased numbers of UAE residents. 
The UAE is one of the three highest per capita 
producers of solid waste in the world, and 
billions will need to be spent by individual 
Municipalities and other local authorities if 
the UAE hopes to treat and dispose of the 
growing levels of waste. These sectors offer 
exceptional opportunities for U.S. engineering 
companies, equipment suppliers, and firms 
that offer groundbreaking technologies for 
treating wastewater and eliminating solid and 
municipal wastes.

The growing skyline of the UAE.
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Abu Dhabi’s 
Emirates Palace 
Hotel Sets a New 
Standard in Luxury

Although it has been open for only 
two years, Abu Dhabi’s 7-star Emirates 

Palace Hotel has already established itself 
as one of the city’s major landmarks. The 
394-room hotel is widely regarded as the 
most luxurious hotel in the Middle East 
– and perhaps the world. Surrounded by 
immaculate gardens, and within walking 
distance of Abu Dhabi’s most beautiful 
beach, the Emirates Palace is an archi-
tectural masterpiece, featuring 114 domes, 
all covered in mosaic glass tiles. The 
rooms and suites offer unmatched luxury, 
and the hotel contains no fewer than ten 
restaurants, bars and cafés.

In May, at the fourth annual MENA 
Travel Awards, the Emirates Palace won 
three platinum awards, the most by any 
hotel in its category. Categories included 
Best Conference/Convention Centre, 
Best 5-Star Leisure Hotel, and Best 5-Star 
Business/Corporate Hotel. The MENA 
Travel Awards are considered the most 
prestigious and highly coveted industry 
recognition program in the region.

The Emirates Palace International 
Conference Center houses one of the 
most technologically advanced meeting 
facilities in the region and offers another 
excellent venue in Abu Dhabi for confer-
ences and seminars. It includes an 
auditorium with 1,200 seats, a main 
ballroom that can accommodate up to 
2,800 guests, an extensive range of over 
40 meeting rooms, a media center and 
a business center.

The seven star Emirates Palace Hotel in Abu Dhabi.
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Dubai
H.H. Sheikh Mohammed Bin Rashid 

Al Maktoum is Ruler of Dubai, as well as 
Vice President and Prime Minister of the 
UAE. The second largest entity within the 
Emirates, Dubai has become a universally 
recognized name synonymous with rapid, 
high quality development and innovation. 
It is almost impossible for the uninitiated 
to keep up with development in Dubai, 
with projects such as indoor snow ski resorts, 
some of the world’s largest shopping malls, 
the tallest man-made building in the world, 
and a never ending flow of cultural and 
sports events.

Dubai has become the most important 
shipping and transport hub in the region, 
and perhaps the world. Emirates Air has 
set its sights on becoming the largest airline 
in the world, and Dubai International 
Airport, with its visionary “open skies” 
policy, has direct flights to almost every 
capital and major city in the world. The 
Dubai Flower Center is now the global hub 
for the fresh flower trade between Holland, 
Singapore, South Africa and South America, 
and the Dubai Airport Free Zone Authority 
(DAFZA) is home to more than one thousand 
companies from all over the world.

DP World, which oversees Port Rashid 
in Dubai City and Jebel Ali to the south, 
has become one of the largest integrated 
port operating companies in the world. 
Jebel Ali and its ground-breaking industrial 
free zone complex is home to thousands of 
industries, and its 66-berth harbor is the 
largest man-made facility in the world. (See 
related story on page 32.)

Dubai Maritime City, a huge mixed 
development of offices, shops and residences 
with numerous docks for yachts and private 
boats, is home to some of the most active 
ship repair, maintenance, and training 
facilities in the region. In addition, it is 
currently undergoing major expansions 
that will guarantee Dubai’s continuing 
leadership in the maritime sector. 

Dubai is already one of the world’s 
premier destinations for tourism, but plans 
are afoot to create additional developments 
that will feature new resorts, tourist attrac-
tions, amusement parks, concert facilities, 
theatres, sports facilities, spas and other 
facilities. Dubailand, an integrated theme 
park larger than the entire Disney World 

complex in Orlando, stands to become a 
major global attraction. Al Bawadi, a 7 
km-long mixed development sometimes 
described as a new Las Vegas without 
gambling casinos, will have 33 hotels and 
a total of more than 6,000 rooms. 

Dubai is famous for “over the top” 
ventures, including iconic developments 
like the Burj Al-Arab Hotel, the tallest 
hotel in the world. (It is taller than the 
Eiffel Tower, and just 65 meters shorter 
than the Empire State Building.) Plans 
underway suggest that Dubai will not 
relinquish its title as “most audacious” 
anytime soon. Emaar Properties is building 
the tallest tower in the world (Burj Dubai), 
Mejren Companies has just unveiled a 68-
story mixed use facility that will feature 
floors that rotate independently of each 
other, and construction has begun on 
“Dubai World Central” – a 140 square km 
complex that will boast the world’s largest 
airport, one capable of handling more than 
40 million passengers per year and offering 
the largest cargo center in the world. 

Under the circumstances, it should 
come as no surprise that one-quarter of 
the world’s cranes are estimated to be in 
operation in Dubai.

H.H. Sheikh Mohammed Bin Rashid Al Maktoum. 
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Sky May Not Be the Limit for UAE 
Tourism Sector
With high-rise towers sprouting up all over the UAE, the seven 
emirates have ambitious plans to increase tourism

The UAE enjoys all the assets necessary to 
become a major tourist destination: warm 

waters, sandy beaches, first-class shopping, 
extensive recreational facilities, and world-class 
hotels. It enjoys a warm winter season attrac-
tive to Europeans fleeing the harsh winters to 
the North. Combine these assets with an 
improving transportation system, a location 
within easy reach of Europe and Asia and, 
importantly, an open and tolerant society that 
is made up of many cultures and peoples. Top 
it all off with a government that is committed 
to making tourism a growth industry – and 
a target sector for economic diversification 
– and it is no wonder that tourism in the UAE 
is booming.

Tourists to the UAE arrive from all over 
the world. A large number are from other 
GCC states, but increasingly the UAE is 
becoming a target destination for Europeans 
– especially those from Eastern Europe and 
Russia, who like to combine sun with shopping 
– and visitors from the Indian Subcontinent. 
Several prominent personalities who have 
purchased vacation homes in the UAE, such 
as soccer star David Beckham, have helped 
to raise the UAE’s holiday profile. 

Dubai Still Leads the Way
Dubai leads the way in UAE tourism, 

attracting nearly seven million visitors in 
2006. Although Dubai boasts over 300 hotels, 
they are regularly booked: Dubai’s 2006 hotel 
occupancy rate of 82 per cent was surpassed 
only by London and New York. But tens of 
thousands of new rooms are on the way – 
including 6,500 rooms at the Asia Asia Hotel 
which, according to its developer, Tatweer, 
will be the world’s largest when the first phase 
opens in 2010.

Many of Dubai’s new tourist projects are 
along the emirate’s coast, or even off-shore 
– such as The World and The Palm Islands 
– developed by Nakheel, part of Dubai World. 
But desert destinations are becoming increas-
ingly available with the development of 
Dubailand – billed by Tatweer (part of Dubai 
Holding) as the world’s most ambitious tourism, 
leisure, and entertainment project. 

With the commercial and touristic success 
of the Dubai Shopping Festival (aka Dubai 
Summer Surprises), now in its tenth year, 
Dubai has also established a reputation as a 
shopping destination, and new hotels are 
sprouting up near giant “shop till you drop” 
facilities like Mall of the Emirates, developed 
by MAF Holding. This huge retail destination 
– currently the largest mall outside of North 
America – contains over 450 stores, an indoor 
ski slope, 70 restaurants and a 14-screen 
cinema. It has attracted tourists from Europe, 
Asia and Africa on shopping jaunts. 

Plans were unveiled in 2006 for a $27 
billion resort and entertainment complex 
called Bawadi, under development by Tatweer. 
Spread over 13 million square meters located 
in the midst of the even larger Dubailand 
entertainment complex, the Bawadi project 
will include 31 hotels. Bawadi alone will be 
able to handle three million visitors a year 
when it is completed in 2016. 

Dubai also has become a major destination 
for people who are combining work and play. 
The emirate’s convention and trade fair business, 
already the largest in the Middle East, is 
expecting dramatic increases in the coming 
years. Dubai boasts the Dubai International 
Convention Center, the auditorium of which 
can accommodate 6,500 people at one time. 
The Center was the site of the 2003 annual 
meeting of the World Bank and IMF, among 
other prestigious meetings and trade shows.

In 2005, Dubai World Trade Centre 
(DWTC) began construction on the $2.17 
billion Dubai Exhibition City near Jebel Ali 
Port and the future airport at Dubai World 
Central. It will include the world’s largest 
exhibit space, as well as offices, hotels, restau-
rants and parking for 20,000 cars. It is expected 
to be completed in 2009 in time to host the 
Dubai Air Show.

A significant part of Dubai’s attraction for 
tourism is the non-stop series of world-class 

cultural and sporting events. At almost any 
time of year, and especially during peak tourism 
season, one might catch Tiger Woods playing 
golf, Roger Federer playing tennis, races with 
the fastest speedboats in the world, automobile 
racing, and a plethora of spectator sports – 
soccer, cricket, and rugby, to name just a few. 
Every form of music and dance is performed, 
from the New York Metropolitan Opera to 
the Kirov Ballet. Dubai claims that nowhere 
outside New York, London, or Paris are such 
a wide range of international cultural activi-
ties available.

Abu Dhabi Makes Its Move
Abu Dhabi attracted 1.34 million visitors 

in 2006, a 12 percent increase over 2005, and 
is playing “catch up” with Dubai in terms of 
tourism infrastructure. The Abu Dhabi 
Tourism Authority (ADTA) is aiming for 
three million visitors by 2015 and is planning 
to increase hotel capacity by 17,000 rooms to 
meet the new demand. Abu Dhabi National 
Hotels Company is currently undertaking 
two large hotel projects, and other new hotel 
properties are being developed by Fairmont, 
Rotana and Four Seasons. Abu Dhabi boasts 
the Emirates Palace Hotel, a seven-star 
property that is reported to be the most 
expensive hotel ever built in the world.

The growth of Abu Dhabi’s “home town” 
airline, Etihad, and the expansion of Abu 
Dhabi International Airport, will contribute 
to the expected increase in tourist travel to 
the emirate. In addition, Abu Dhabi’s new 
International Exhibitions Complex will 
generate a growing convention business for 
years to come. In February 2007, the new 
complex hosted “IDEX 2007,” the Middle 
East’s largest defense industry trade show, 
which attracted hundreds of exhibitors 
(including over 80 U.S. f irms). The Abu 
Dhabi World Trade Center, a high-rise hotel 

continued on next page 

Ski Dubai, an indoor ski resort.

Sadiyat Island is the largest single mixed-use 
development in the Arabian Sea. This 27-square-
kilometer natural island and beachfront, lies just 
off the coast of Abu Dhabi. Work began in 2006 to 
turn Sadiyat into a world-class tourist destination 
with luxury hotels, shopping centers, championship 
golf courses, museums and a 1,000-boat marina. 
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UAE #1 in Tourism 
Competitiveness in 
Middle East
WEF estimates 5.2 percent 
growth for the next decade

The UAE ranked higher than any 
other country in the Middle East and 
North Africa in a worldwide tourism 
index, according to the first annual Travel 
and Tourism Competitiveness Report, issued 
by the World Economic Forum (WEF) 
in 2007. The UAE ranked 18th overall 
out of 124 countries surveyed. 

The Travel and Tourism Competitive-
ness Index (TTCI) ranks countries on 
the basis of 13 variables: policy rules and 
regulations; environmental regulation; 
safety and security; health and hygiene; 
priority of travel and tourism in economic 
policy; air transport infrastructure; ground 
transport infrastruct ure; tourism infra-
structure; information and communica-
tion technology infrastructure; price 
competitiveness; human capital; national 
tourism perception; and natural and 
cultural resources. 

Switzerland topped the TTCI list, 
followed by Austria, Germany, Iceland and 
the United States. The UAE’s ranking put 
it ahead of some famous tourist destinations, 
including Cyprus (20), Malta (26) and 
Malaysia (31). The UAE scored 5.09 points 
on a scale ranging from 1 to 7 points. 

According to the report, the UAE 
achieved its best score in the category of 
human capital – the availability of trained 
staff willing to provide services to tourists 
and visitors. It also scored high in the 
national tourism perception category – 
meaning that people living and working 
in the UAE appreciate the significance 
of the tourism sector. The UAE’s lowest 
score came in the category of natural and 
cultural resources.

The WEC estimated that the tourism 
sector accounted for over 12 percent of 
the UAE’s gross domestic product in 2006 
and that this sector will grow at a steady 
5.2 percent annual rate between 2007 
and 2016. 

and office complex, is planned for a site adjacent 
to the International Exhibitions Complex. 

The massive Sadiyat Island development, 
on the drawing table for nearly two decades, 
will create a true destination tourism attrac-
tion for Abu Dhabi. This project will include 
29 hotels – many on the beachfront, and at 
least one a seven-star property – and the world’s 
largest Guggenheim Museum of Modern 
Art. A marina, golf courses and shopping 
malls will add to Sadiyat’s attraction as a 
winter getaway for Europeans in particular. 

A number of smaller resort projects are also 
being developed on Abu Dhabi’s offshore islands. 
These include Reem Island, where developments 
similar in nature to Sadiyat are well underway, 
and several other Islands, including Najmat, 
Danat, Yas, Lu Lu and Buraimi. When completed, 
these islands will boast innovative mixed devel-
opments that will enable residents to work and 
enjoy all the amenities of life without ever leaving 
the island.

Next Up: Medical Tourism 
Both Dubai and Abu Dhabi are working 

hard to improve the quality of health care for 
their own citizens and to encourage medical 
tourism. Thousands of critical care and long-
term patients travel overseas from the Middle 
East each year to receive treatment in preem-
inent medical institutions around the world 
– at great cost and dislocation for those who 
accompany them. 

By cooperating with the best U.S. medical 
institutions – such as Johns Hopkins and Mayo 
Clinic – the Emirates are converting their local 
hospitals and medical clinics into world-class 
facilities with the kind of specialist care has 
only been available heretofore in the U.S., UK 
and Canada.  While it is still too early to predict 
the number of patients who may flock to the 
UAE for medical treatment, the UAE is offering 
a very attractive “package deal” that few others 
can match: superior medical facilities coupled 
with activities offered at hotels, malls, sports 
facilities, and cultural venues.  

Not All the Emirates  
Emulate Dubai

Dubai has been developing at a dizzying 
pace, setting the standard for the entire Middle 
East. But not all of the UAE’s emirates want 
to develop so frenetically, and by creating 
master plans more systematically and delib-
erately, they can avoid some of the pitfalls 
encountered by Dubai in its early days.

The emirate of Sharjah, for example, is 
gearing up for a significant influx of tourists. 
A number of new hotel projects are being 

planned in order to meet demand for rooms, 
which has been growing at double-digit rates 
in recent years.

The Sharjah Commerce and Tourism 
Development Authority has emphasized the 
emirate’s cultural attributes. Sharjah has eight 
museums, a planetarium, a desert park, and 
a dedicated arts and heritage zone.

Sharjah also can host large exhibitions at 
Expocentre Sharjah, which soon will be 
enhanced by the construction of the adjacent 
52-story Sharjah World Trade Center. When 
completed, Sharjah will be able to host conven-
tions of 8,000 persons and will have 20,000 
square meters of exhibit space.

Ra’s Al-Khaimah is taking advantage of 
its mountainous terrain to promote special-
ized tourism. The Jebel Jais Mountain 
Resort complex, for example, will include a 
5-star hotel, luxury residential units, a ski 
slope and a climbing center. Also under 
construction in Ra’s Al-Khaimah is the Wow 
RAK theme park, a family-focused entertain-
ment complex that will be able to handle 
15,000 visitors per day. 

Ra’s Al-Khaimah may soon become the 
destination for adventure travelers who are 
literally looking for an out-of-this-world 
experience. Space Ventures Ltd., has 
announced plans to build a commercial 
spaceport in Ra’s Al-Khaimah. The $265 
million project will use a Russian-built sub-
orbital vehicle to transport five people at a 
time to an altitude of nearly 328,000 feet.

Fujairah also has unique tourist appeal 
and is developing plans to cash in on it. Located 
on the UAE’s east coast, Fujairah offers beaches 
and pristine coral reefs on the more secluded 
Gulf of Oman, as well as mountains and 
valleys. The Fujairah Paradise project, under 
construction along the coast of the Gulf of 
Oman, will bring 1,000 luxury villas, a five-
star hotel and a shopping mall.

The smaller emirates of Ajman and Umm 
Al Qaiwain are also developing new tourist 
projects. Umm Al Qaiwain is focusing on its 
marina – with associated residences and hotels 
– while Ajman is launching new coastal tourism 
developments along Emirates Road.

The heart of Ra’s Al-Khaimah.
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Oil and Gas:  
Still Fueling the UAE Economy
Increased revenues allow for major new investments

Oil and gas production remain hugely 
important to the UAE economy, even 

as the country seeks to diversify into other 
economic sectors. That very diversification, 
and the infrastructure investments required 
to achieve it, is made possible by the revenues 
from oil and gas exports. 

Those revenues have increased dramatically 
since world oil and gas prices began rising in 
2004. Much of the income from oil and gas 
production is being funneled back into the 
sector in the form of upgraded drilling equip-
ment and enhanced recovery technologies, 
improved processing and transportation 
facilities, and the development of new, value-
added downstream industries.

The UAE has conf irmed oil 
reserves of 97.8 billion barrels, and 
confirmed natural gas reserves of 
214 trillion cubic feet. The country 
ranks fifth in the world in terms of 
oil reserves, and fourth in terms of 
natural gas reserves. Over 90 percent 
of the UAE’s known reserves of oil 
and gas are located in the Emirate 
of Abu Dhabi, where production is 
handled by the Abu Dhabi National 
Oil Company (ADNOC). Dubai 
accounts for about six percent of 
the UAE’s oil production, and Sharjah also 
produces some oil and gas. 

The country’s current total oil production 
is around 2.8 million barrels per day, but in 
April 2007 the UAE’s Minister of Energy, 
Mohammed bin Dhaen Al Hameli, announced 
plans to increase production to 3.5 million 
barrels per day by 2009. 

Minister Al Hameli is also President of the 
Organization of Petroleum Exporting Countries 
(OPEC) for 2007. Speaking at an Asian Energy 
Roundtable meeting in Saudi Arabia on May 
3 of this year, Minister Al Hameli said, 
“Investments in my country [the UAE] and 
in neighboring states will certainly provide 
comfort to those who are worried about security 
of supply.” 

He added that the UAE and other GCC 
nations have undertaken significant expansion 
projects in order to increase production capacity, 
maintain market stability, and ensure that all 
customers remain well supplied. This was an 
important message to countries such as Japan, 
which currently imports 27 percent of its total 
oil needs from the UAE. Roughly 90 percent 

of the UAE’s liquefied natural gas (LNG) is 
exported to Japan.

 Some of the more important energy invest-
ments that will be made in the UAE in the 
next several years include:

ExxonMobil, along with ADNOC and 
the Japan Oil Development Company, plan 
to increase production from Abu Dhabi’s huge 
Upper Zakum field from 520,000 barrels per 
day to around 750,000 barrels. ExxonMobil 
also is establishing a Technology Center in 
Abu Dhabi to support and train personnel in 
the most advanced production technologies.

Abu Dhabi Oil and Gas City, a $1 billion 
tax-free zone for the energy industry, will start 
operation by the end of 2007. It will house 

offshore f irms in such f ields as 
engineering, project management, 
consulting and finance.

Refined hydrocarbon products 
currently account for only about ten 
percent of total exports in the sector, 
but this proportion will rise after 
Abu Dhabi completes the $3 billion 
expansion of the Ruwais refinery. 
This expansion will increase the 
capacity of Ruwais, as well as expand 
the range of intermediate petro-
chemicals and end-user products.

The International Petroleum Investment 
Company (IPIC) of Abu Dhabi reached an 
agreement with ConocoPhillips in 2006 to 
conduct a feasibility study on constructing a 
500,000 barrel-per-day refinery in Fujairah.

The Dolphin Project, nearing completion, 
will bring billions of cubic meters of natural 
gas from Qatar to fuel existing power plants 
and meet future power and desalination 
requirements in the UAE.

Natural Gas from Dolphin and domestic 
sources will fuel the expansion of Dubai 
Aluminum (DUBAL), as well as the world-
class new aluminum plant being built at the 
Taweelah Industrial complex. Because energy 
costs are the major component of aluminum 
production, access to inexpensive natural gas 
offers the UAE a significant advantage over 
all other aluminum producers except those 
using hydroelectric power.

Despite the fact that oil and gas represent 
a smaller proportion of the UAE’s GDP than 
ever before, this sector will continued to play 
a vital role in the Emirates’ expansion efforts 
for many years to come.

The Greening of 
the UAE

Cleaner fuels and alternative 
energy play a growing role  
in the UAE’s energy sector

The Abu Dhabi National Oil Company 
(ADNOC) has taken significant steps to 
protect the environment and seek “green” 
solutions to energy production. ADNOC 
recently constructed two oil plants, with 
a combined capacity of 31,000 barrels per 
day, that will reduce aromatics and benzene 
content of refined gasoline. As a result, 
ADNOC will produce higher grade (and 
less polluting) fuels than ever before. Diesel 
fuel produced at ADNOC plants already 
complies with international specifications 
that will not go into force until 2010.

One of the most promising “green” 
developments in the UAE was the recent 
creation of Masdar, an initiative of the 
Abu Dhabi Future Energy Company 
(ADFEC) – a wholly-owned subsidiary 
of Mubadala Development Company. 
Masdar will focus on three projects: a 
“center of innovation” to support the 
adoption of alternative energy technologies; 
a special economic zone offering incentives 
to investors and developers of renewable 
energy technologies and products; an 
educational institute (the Masdar Institute 
of Science and Technology) that will offer 
graduate degrees and training programs 
in renewable and sustainable energy, among 
other scientific fields. 

Masdar is also looking at plans to build 
some of the world’s largest solar energy 
farms in the Abu Dhabi desert, utilizing 
the vast empty spaces and high volumes 
of sunshine that make it an ideal venue 
for massive solar energy production.

In February 2007, ADFEC signed a 
cooperative agreement with the Massa-
chusetts Institute of Technology (MIT) 
under which MIT faculty will help develop 
the curriculum and organization of the 
Masdar Institute. Sultan Ahmed Al Jabber, 
CEO of ADFEC, hailed the agreement 
with one of the world’s most prominent 
universities: “The Masdar Institute will 
serve as the nucleus of the Masdar Initia-
tive, feeding it with talent and innovative 
technologies to enhance economic devel-

continued on next page
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opment and promote new industries using 
renewable energy and resources in the 
emirate and the region.” “This coopera-
tive agreement will lead to a superior 
relationship between the Masdar Institute 
and MIT,” he said, “to jointly address 
global energy issues.”

The Masdar Initiative also encompasses 
the Masdar Research Network to promote 
global collaboration in alternative energy 
research, and the $250 million Clean 
Technology Fund, which will invest in 
innovative technologies and companies.

In 2008, ADFEC will host the first 
World Future Energy Summit in Abu 
Dhabi. The Energy Summit will feature 
about 150 of the world’s most renowned 
innovators and experts in clean energy, 
as well as an exhibition showcasing alter-
native energy technologies.

The Greening of the UAE
Continued from page 12

U.S.-based Honeywell runs its exten-
sive Middle East operations from its 
regional headquarters in Abu Dhabi. The 
Middle East market is one of the fastest 
growing regional markets for Honeywell, 
and all four of its business units – 
Aerospace, Automation and Control 
Solutions, Specialty Materials and Trans-
portation Systems – are active in the 
region. Based in New Jersey, Honeywell 
employs around 100,000 people in 95 
countries, including more than 350 
employees in the Middle East.

Honeywell’s Integration Center in 
Abu Dhabi, which spans more than 
1,000 square meters, is dedicated to the 
verification and testing of automation 
systems for commercial customers in the 
Middle East. Such testing was histori-
cally performed only in the United States 
and Europe, but with the high level of 
expertise and security available in the 
UAE, Honeywell made a strategic decision 
to establish a presence on the ground in 
Abu Dhabi.

Abu Dhabi
Under the 

leadership of 
H.H. Sheikh 
Khalifa Bin 
Z a y e d  A l 
Nahyan, and 
w i t h  t h e 
s t r o n g 
suppor t of 
Crown Prince 
H.H. Sheikh 
Mohammed 
Bin Zayed Al 
Nahyan, Abu 
D h a b i  i s 
embark ing 
on one of the 
most impressive economic expansions in 
the Middle East. 

This is the largest entity within the 
UAE. As home to most of the UAE’s energy 
resources, Abu Dhabi is estimated to control 
around 70 percent of the nation’s wealth. 
The abundance of hydrocarbon resources, 
coupled with high global energy prices, is 
enabling Abu Dhabi to launch ambitious 
“big ticket” projects valued in the hundreds 
of billions of dollars.

Abu Dhabi is home to the Al Ruwais 
Industrial Complex, where the majority of 
its oil and gas is shipped, and Mina Zayed, 
the main commercial port. By the year 2011, 
the emirate plans to develop a much larger 
port, Mina Khalifa, that will be capable of 
handling three times more traffic and supplies 
than Mina Zayed. (See related story on page 
6.) The new port will be located at Taweelah, 
a major industrial area, desalination center, 
and power generation hub located near the 
Dubai border. Khalifa port operations will 
be managed by DP World, an important 
new development in economic cooperation 
between the emirates.

Abu Dhabi International Airport is the 
base for the Gulf Air Maintenance Company 
(GAMCO), one of the largest and most 
modern aircraft services facilities in the 
Middle East. It is also the future site of the 
Masdar renewable energy technology park, 
an industrial zone dedicated to development 
of renewable energy technologies. (See 
related story on page 12.)

World-class property development 
projects, involving a total of eight islands 

scattered around the main Abu Dhabi Island, 
are changing the face of the emirate. These 
projects, estimated to total $84 billion worth 
of investments over the next ten years, are 
similar in nature and scope to those already 
underway in Dubai. They will involve 
skyscraper office towers, hotel and resort 
complexes, marinas, golf courses, water 
parks, stadiums and sports clubs, shopping 
malls, hospitals, and residential villas that 
will effectively double the population and 
turn Abu Dhabi into a series of island 
communities connected by an extensive 
network of bridges, causeways and ferries. 

The master plan for these Islands is 
being jointly developed by the Abu Dhabi 
Municipality, in cooperation with the Abu 
Dhabi Tourism Authority, the Tourism 
Development and Investment Company, 
various economic development agencies, 
and the Abu Dhabi Future Energy Company 
(Masdar) in order to ensure that all devel-
opment will be environment-friendly. Two 
islands are specifically being set aside as 
nature preserves and camp sites. Develop-
ments are currently being planned for Yas 
Island, Sadiyat Island, Reem Island, Danat 
Island, Najmat Island, LuLu Island, and 
Raha Beach region. 

In addition, a group of property devel-
opment companies have been formed, all 
owned and managed by Abu Dhabi 
businessmen in cooperation with a virtual 
United Nations of developers and investors. 
Among the companies managing these 
massive projects are ALDAR, Sorouh, Al 
Qudra, Tamouh, Al Rayan, Hydra, Mumta-
lakat, Royal House, and Elite.

H.H. Sheikh Khalifa Bin Zayed 
Al Nahyan, President of the 
United Arab Emirates and the 
Ruler of Abu Dhabi

H.H. Sheikh Mohammed Bin 
Zayed Al Nahyan, Crown Prince 
of Abu Dhabi
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U.S.-UAE Security Relations Promote Regional Stability
“Throughout the region, our 

country has interests to protect 
and commitments to honor. With 
two carrier strike groups in the 

Gulf, we’re sending clear messages 
to friends and adversaries alike. 

We’ ll keep the sea lanes open. We’ ll 
stand with our friends in opposing 
extremism and strategic threats. 
We’ ll disrupt attacks on our own 

forces. We’ ll continue bringing relief 
to those who suffer, and delivering 
justice to the enemies of freedom.”

U.S. Vice President Richard Cheney on May 11, 2007 
 in UAE waters on board the USS John C. Stennis

The U.S.-UAE relationship is fundamen-
tally very strong, as is any relationship 

that is based on shared values and objectives. 
In the case of the UAE and the United States, 
these shared objectives include stability in the 
Arabian Gulf and broader Middle East, the 
unhindered flow of oil and gas, commercial 
relationships based on free trade and open 
investment, and a shared desire to reduce the 
appeal of extremism – religious or otherwise. 
As this list of shared objectives suggests, 
security issues play an important role in the 
bilateral relationship and, in light of regional 
tensions, will continue to do so for the foresee-
able future.

General Tommy Franks, former Commander 
of the U.S. Central Command (CENTCOM), 
recognized the important role that the UAE 
plays in promoting peace and stability in the 
region. He has stated, “I personally believe 
that we have had no greater ally in seeking a 
resolution of problems in the Middle East, the 
Palestinian issue, the Israeli issue, than we 
have found in the United Arab Emirates.” 

For more than a decade, the Defense 
Cooperation Agreement of 1994 between the 

two nations has formed the basis for subsequent 
military cooperation and coordination. Under 
this Agreement, the UAE has participated in 
joint military training exercises with U.S. 
forces and offered U.S. forces access to UAE 
ports and territory. In 2006, U.S. naval vessels 
made more than 600 visits to UAE ports, 
more than to any other country outside the 
United States. 

The U.S. Air Force has enjoyed liberal 
access to over-flight clearances and logistical 
assistance, including support for the Iraq no-
fly zones authorized after 1991 by the United 
Nations. UAE forces have supported U.S., 
UN and NATO operations in Afghanistan, 
Somalia and Kosovo, and UAE forces also 
played a key peacekeeping role in Lebanon as 
far back as 1978 under the auspices of the 
Arab League.

U.S. firms have been major players in the 
UAE’s efforts to maintain and upgrade its 
defense capabilities. Lockheed Martin 
Corporation, for example, has worked closely 
with the UAE Government to provide solutions 
to its defense needs, such as the F-16 fighter 
plane. Raytheon has had a presence in the 
UAE for decades and has been a key provider 

of UAE air defense systems since 
1980. 

The UAE is very cognizant of U.S. 
security concerns. Dubai was the first 
Middle East entity to join America’s 
Container Security Initiative, a program 
designed to protect global shipping 
trade from acts of terrorism. Under 
that program, U.S. Customs Officers 
are stationed inside Dubai’s ports. The 
fact that the UAE so strongly shares 
U.S. security concerns – and has gone 
out of its way to cooperate with U.S. 
officials – makes it particularly ironic 

that DP World’s attempts to manage and 
upgrade container terminals at six U.S. ports 
were thwarted by protectionist sentiments in 
the U.S. Congress and unseemly Arab bashing 
in the American media. 

The UAE-U.S. partnership to promote 
security in the region is based on shared values 
and objectives. On May 6, 2007, H.H. Sheikh 
Mohammed bin Rashid Al Maktoum, the 
UAE Defense Minister and Ruler of Dubai, 
put it this way: “We have to work towards 
becoming a strong nation, with security and 
stability guaranteed for its people. In our 
march to becoming a powerful civilization 
protecting peace and coexistence, we need to 
safeguard our own sovereignty. We will always 
promote dialogue between civilizations in our 
endeavor to create a single world where justice 
and equality will rule.”

Ajman
Ajman, the smallest 

emirate in the UAE, 
accounts for approxi-
mately .3 percent of 
the nation’s land mass. 
Like many of the 
larger neighboring 
emirates, Ajman is led 
by a dynamic young 
ruler, H.H. Sheikh Humaid Bin Rashid 
Al Nuaimi, who is focused on creating 
economic prosperity for his emirate and 
its citizens. 

The economy of this area has been 
largely centered on its fishing and dhow-
building industries. In addition, Ajman’s 
5-star Kempinski hotel & resort and the 
Ajman museum of history offer attractions 
that have begun to lure tourists. 

Like all the UAE emirates, Ajman’s 
economy is now booming with property 
developments and light industries. In 
January 2007, a plan was announced to 
construct two high rise towers in Ajman, 
one for businesses and one for residential 
living. The Rose Tower will offer 40 floors 
of apartments, while the Eye Tower will 
offer 29 floors of office space. Such devel-
opments in Ajman are reflective of the 
expansion taking place throughout the 
Emirates, which will eventually result in 
the entire Gulf coast of the UAE offering 
beach resorts, housing complexes, marinas, 
and commercial ports.

H.H. Sheikh Humaid 
Bin Rashid Al Nuaimi

Lockheed Martin F-16

DynCorp, a technical services firm, 
holds contracts with the UAE Ministry 
of Defense to provide maintenance services 
for the UAE’s f leet of AH-64 Apache 
helicopters, as well as maintenance and 
facilities management services for the 
UAE armed forces’ fleet of 17,000 ground 
vehicles. “We are proud to provide critical 
services to the United Arab Emirates, 
which is one of the United States’ most 
important allies in the Middle East and 
Persian Gulf regions,” says Herbert J. 
Lanese, President and CEO of DynCorp 
International. 
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American-made goods in 2006. 
In addition, the UAE is developing into a 

world-class tourist destination – specifically, 
a shopping haven for tourists. Over seven 
million people visited the UAE in 2006, a 
number that is expected to rise rapidly along 
with the development of additional tourist 
attractions and resorts. Dubai alone has 
projections of 15 million tourists by the year 

2015. And with hundreds of billions of dollars 
worth of new projects either under develop-
ment or on the drawing board, the demand 
for U.S. products – and opportunities for U.S. 
manufacturers – promises to accelerate in 
coming years. 

Metric 2005 2006 2007f

Forecast Real GDP 
Growth Rate 8.0% 7.7% 5.0%

Total Merchandise 
Imports

$60.2 
billion

$73.7 
billion

$72.3 
billion

Merchandise Imports 
from the U.S.

$8.5 
billion

$11.9 
billion

$14.7 
billion

Imports from USA 
(Annual Growth) 108.6% 40.6% 23.7%

U.S. Share of Import 
Market 14.1% 16.2% 19.7%

Sectors to 
Watch Export

4 Year 
Annual 
Growth 

Rate

2007 U.S. 
Export 

Opportunity

Vehicles

Trucks, 
buses, 
special 
purpose

48% $150 million

Industrial Steelmaking 
products 36% $11.0 

million

Aircraft

Launching 
gear, 

parachutes, 
etc.

72% $7.3 million

Wood Wood 
supplies 83% $1.9 million

Agriculture Sorghum, 
barley, oats 996% $1.1 million

worth of U.S. goods in 2007. Implementation 
of a Free Trade Agreement (FTA) between 
the United States and the UAE – a goal to 
which both nations remain committed – would 
likely generate even more trade.

“Our trade is booming because the UAE 
is booming,” notes Frank Lavin, U.S. Under 
Secretary of Commerce for International Trade. 
“This is one of the best business platforms in 
the world and one of the most inviting environ-
ments in which to work,” he added.  

Lavin’s observations were seconded recently 
by the World Economic Forum. In a report 
released in April 2007, the Switzerland-based 
organization ranked the UAE as the most 
competitive economy in the Arab world and 
the 29th most competitive economy globally. 
The report attributed the UAE’s success to 
“sound economic management.”

According to the U.S. Government, the 
UAE economy grew by an estimated 10.2 
percent in 2006 and continued to diversify 
into non-oil sectors. As recently as 1980, only 
25 percent of the UAE’s GDP derived from 
non-oil sectors. Today, over 70 percent of the 
country’s GDP is generated by such non-oil 
sectors such as finance, manufacturing, tourism 
and transportation. 

In the aggregate, non-oil sectors of the 
UAE economy grew by an estimated 19 percent 
in 2006, and with massive levels of investment 
continuing to flow into these sectors, there is 
good reason to believe that they will continue 
to grow in economic importance. This trend 
away from the oil sector represents the success 
of policies put into place by the UAE over 25 
years ago, when it was determined that the 
country must prepare for the day when its 

non-renewable oil and gas resources would 
no longer be available. 

A significant portion of the re-export and 
regional trade is tied to high oil prices and oil 
industry-fueled developments throughout the 
UAE re-export footprint from Morocco to 
South Africa to India. And the growth of this 
regional trade has been largely driven by the 
smaller Emirates with limited hydrocarbon 
resources. They have moved 
aggressively to play a key role in 
providing services to the larger 
oil producers in the region.

The UAE’s rapidly expanding 
role as a re-export and distribu-
tion center also has contributed 
to the growth in U.S. exports. 
The UAE is the world’s third 
largest re-export center, trailing 
only Hong Kong and Singapore. 
NUSACC estimates that approx-
imately one-quarter of a l l 
merchandise goods that enter 
the UAE are re-exported to 
other regional markets. 

The UAE’s booming free 
trade zones ensure that the re-export sector 
will continue to grow. While the Jebel Ali 
Free Zone Authority in Dubai is the UAE’s 

largest and most promi-
nent free trade zone, 
the country boasts a 
total of 23 such zones 
located in all seven 
Emirates, and each 
Emirate is in the process 
of developing new or 
expanded free trade 
zones. All of the UAE’s 
free trade zones allow 
100 percent foreign 
ownership, 100 percent 
import and export tax 
exemptions, and 100 
percent repatriation of 
capital and profits.

A l t h o u g h  r e -
exporting activities 
account for a significant 
share of imports into 

the UAE, the local market also has great 
promise. Consumer spending in the UAE is 
on the rise and shows few signs of abating. A 
youthful population – around 40 percent of 
the UAE’s population is under age 15 – 
combined with higher incomes and improving 
education, is resulting in a steadily expanded 
market for a wide range of consumer goods. 
Based on the total value of U.S. exports, each 
UAE citizen spent approximately $2,500 on 

Top U.S. Export Market – continued from page 1
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World Bank says UAE  
has “best trade policies” 
in Middle East

A World Bank report released in April 
concluded that the UAE has the best 
policies governing international trade of 
any country in the Middle East and North 
Africa (MENA) region. The Bank report 
– entitled “Economic Developments and 
Prospects for the MENA Region” – gave 
the UAE 75 points out of a possible 100 
for its trade policies, based on a set of 
comprehensive indicators.

“The UAE’s generally liberal and 
increasingly diversified economy, 

the importance of trade for 
its economic performance, its 

relatively low border barriers to 
trade, and its growing economic 

power make it an increasingly 
important supporter of the 
multilateral trading system.”

 World Trade Organization (WTO) 
 “Trade Policy Review, 2006” 

Ra’s al-
Khaimah

Ra’s al-Khaimah 
(R AK) is approxi-
mately 650 square 
miles in size with a 
population of 250,000 
people. It is divided 
by an estuary called 
Khor Ra’s al-Khaimah, 
which runs directly through the center of 
the city. RAK’s fertile soil supplies the 
UAE with much of its fruit and vegeta-
bles. 

RAK produces limited amounts of oil 
and gas, so revenues from the hospitality 
and tourism sectors contribute significantly 
to this emirate’s bottom line. RAK is 
undergoing a major expansion of its resort 
and residential properties in order to 
capitalize on RAK’s pristine coastline. 

The Ra’s al-Khaimah International 
Airport is undergoing significant upgrades 
to attract additional traffic and offer a 
wide variety of flights to destinations in 
Central and South Asia. RAK Airlines, 
the UAE’s fourth carrier, will begin opera-
tions later this year to cities in Iran and 
India. The start-up airline expects to serve 
13 international markets by 2010. 

In April 2007, the Ruler of Ra’s al-
Khaimah, H.H. Sheikh Saqr Bin Mohamed 
Al Qasimi, announced plans to develop 
an International Hospitality Trade and 
Training Zone that will cover approximately 
350 acres of land. Working jointly with 
the U.S.-based Argentum Development 
Company LLC, 260 acres will be dedicated 
to a hospitality industry free trade zone 
and 90 acres will be used for a hospitality 
education campus that provides multi-level 
professional training. The campus will 
offer such career choices as Culinary 
School, Entrepreneurial College, Language 
and Call Centre Training School, Security 
and Concierge Training Facility, and an 
80,000 square foot Spa Aesthetics and 
Sports Training Building. 

RAK has established an industrial free 
zone that is rapidly attracting foreign 
companies interested in RAK’s low cost 
and rapid registration process. Nearby, the 
port (Mina Saqr) handles 90 percent of 
the UAE’s cement exports and recently 
constructed several new berths to accom-
modate the growth in business.and 
commercial ports.

H.H. Sheikh Saqr Bin 
Mohamed Al Qasimi

recently expanded to handle up to eight million 
passengers per year, and new warehouses were 
added to the cargo area. 

Sharjah has witnessed a dramatic growth 
in air travel – passenger traffic increased 36 
percent in 2006 – due in large part to the 
expansion of Air Arabia, the Sharjah-based 
budget airline that began operations in 2003. 
Using Sharjah International as its hub, Air 
Arabia already offers discount flights to 18 
countries, from Sri Lanka to Turkey, and 
offers an online ticketless booking system. 
Air Arabia recently announced plans to build 
a 300-room hotel at Sharjah Airport. 

The discount carrier’s motto – “Pay Less, 
Fly More” – has clearly struck a cord: Passenger 

East-West Transport Hub – from page 7

numbers have increased every year since 2003. 
In the quarter ended March 31, 2007, Air 
Arabia’s profit increased 33 percent over the 
first quarter of 2006. In April 2007, Air Arabia 
went public with a $700 million share offering. 
The funds raised from the offering will be 
used to expand Air Arabia’s fleet from nine 
aircraft to 34 by 2016. 

Ra’s Al-Khaimah is spending $272 million 
to expand RAK International Airport in 
anticipation of increased tourism traffic in 
coming years. RAK Airlines, the UAE’s fourth 
carrier, will begin operations later this year with 
its hub at RAK International Airport. Initially, 
it will fly to cities in Iran and India, but it aims 
to serve 13 international markets by 2010.
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FedEx: An Early 
Advocate of the 
UAE’s Potential

Federal Express, the world’s largest 
express transportation company, saw the 
UAE’s great promise as a logistics and 
transportation hub nearly twenty years 
ago. In 1989, FedEx opened its regional 
headquarters and gateway facility in Dubai. 
Today, Dubai is FedEx’s regional office 
for the Middle East, the Indian Subcon-
tinent and Africa. FedEx also operates 
nine retail locations in the UAE – six in 
Dubai, two in Abu Dhabi, and a newly-
opened off ice in Sharjah to serve the 
Northern Emirates. 

“Dubai is the distribution hub for the 
Middle East, and with an annual growth 
rate in excess of 13 per cent a year, it is 
becoming an increasingly important 
player on the world stage,” says Hamdi 
Osman, FedEx Executive Vice President 
for the Middle East, Indian Subcontinent 
and Africa.

While FedEx has profited from its 
expanding UAE operations, it has also 
given back to the community. Last year, 
Dubai’s Department of Economic Devel-
opment honored FedEx at the Dubai 
Quality Award Ceremony for its “invest-
ment in people.” In 2005, FedEx received 
a special citation from a local non-profit 
group, the Emirates Environmental Group, 
for its innovative paper recycling program. 
And later this year, FedEx will transport 
film reels, cameras and other production 
equipment for the annual Dubai Interna-
tional Film Festival. 

Concluded Hamdi Osman, “We are 
very proud to be able to use our global 
transportation network to support Dubai’s 
vibrant culture and events such as the 
Dubai International Film Festival.”

Prime Minister Unveils Federal 
Government Strategy
H.H. Sheikh Mohammed Bin Rashid highlights education  
and best practices

In a key address delivered in April 2007, 
H.H. Sheikh Mohammed Bin Rashid Al 
Maktoum, the UAE Prime Minister, Vice 
President, and Ruler of Dubai, unveiled a new 
government strategy for the Emirates. The 
address was attended by H.H. Sheikh Khalifa 
Bin Zayed Al Nahyan, President of the UAE, 
as well as the Rulers of the five other emirates 
and members of the federal cabinet.

Sheikh Mohammad emphasized that in 
order for the UAE to maintain its impressive 
growth while retaining a high quality of life, 
the nation must implement “best practices” 
in all economic sectors, including the admin-
istration of government. In particular, he 
called for significant improvements in the way 
that the UA E Government operates , 
including:

• Better cooperation between federal and 
local authorities;

• A revitalized regulatory role for 
ministries;

• Increased efficiency by government 
bodies to meet the needs of citizens;

• New civil service regulations focusing 
on competence, leadership training and 
Emiratization; and

• More empowered ministries that 
manage their activities more effectively 
in line with public policy.

Sheikh Mohammed did not shy away from 
voicing criticism – nor from setting very high 
standards and goals: “The Federation has spent 
hundreds of billions of dirhams on developing 
education, healthcare, housing, social welfare, 
culture, youth and sports,” he said. “However, 
despite the huge spending, the outcome has 
remained far below our aspirations.” He called 
for steps to dramatically improve the imple-
mentation of policies and to put in place quality 
control mechanisms.

Another important goal that Sheikh 
Mohammed discussed was Emiratization – the 
policy of replacing foreign workers, especially 
in knowledge-based positions, with UAE 
nationals. He said that Emiratization is neces-
sary in order to build the nation’s knowledge 
economy and to ensure that UAE nationals 
serve as the key drivers of economic growth 
and development. 

A key prerequisite for Emiratization, he 
suggested, is improved education: “Our youth 

should have the qualifications and expertise 
to compete in both government and private 
sectors,” said Sheikh Mohammed. Another 
requirement for successful Emiratization is 
policies that highlight the national identity, 
preserve the country’s cultural heritage, and 
encourage young people to become more active 
in their communities. 

Fundamental to achieving all of these goals, 
said Sheikh Mohammed, is a federal govern-
ment that can be a facilitator, not an inhibitor. 
He described his vision of how he would like 
to see the UAE Government evolve: 

“Our vision is that we become one of the 
best governments in providing quality services, 
nurturing creative minds, building national 
talent, innovating solutions and adopting 
international best practices. We want our 
government’s practices to be a benchmark 
that other countries adopt and emulate.”

Addressing all UAE nationals – but 
especially the younger generation that will 
face the challenges of the future – Sheikh 
Mohammed said, “You should all shoulder 
the responsibility of developing your nation 
... your own welfare and [the nation’s] success 
lie primarily in your own hands.”

“We look forward in the future 
to seeing our sons and daughters 

playing a more active role broadening 
their participation in the process of 
development and shouldering their 

share of the responsibilities, especially 
in the private sector, so as to lay the 
foundations for the success of this 

participation and effectiveness. At the 
same time, we are greatly concerned 
to raise the standard and dignity of 
the work ethic in our society, and to 
increase the percentage of citizens in 
the labor force. This can be achieved 

by following a realistic and well-
planned approach that will improve 

performance and productivity, moving 
towards the long-term goal of secure 
and comprehensive development.” 

H.H. Sheikh Zayed Bin Sultan Al Nahyan 
First President of the United Arab Emirates

Lead writer for this issue of  US-Arab 
Tradeline was Mark Habeeb.

Editorial content provided by  
Charles Kestenbaum and BKI, Inc.

US-Arab Tradeline Designed and produced 
by Rick Clark Illustration & Design
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U.S.-UAE Free Trade Agreement 
Moves Ahead — Slowly but Surely
Negotiators await congressional vote on trade promotion authority

The surge in U.S. export growth to the 
UAE has been accomplished without the 

benefit of a bilateral Free Trade Agreement 
(FTA). The United States and the UAE initi-
ated FTA negotiations in March 2005. At that 
time, the parties were close to an agreement 
on many issues, but were still working out 
differences over labor rights and investment 
issues, primarily related to the telecommuni-
cations sector. UAE officials indicated that 
they did not want to allow foreign investment 
in the telecom sector before 2010 in order to 
allow local operators the chance to develop. 

The controversy in early 2006 over the 
proposed purchase of some U.S. port opera-
tions by Dubai-based DP World did not derail 
the FTA talks, but the fallout certainly had 
a negative impact on the atmosphere of the 
trade talks. 

Congressional Democrats were among the 
most outspoken opponents of that deal, and 
the Democrats’ victory in the November 2006 
U.S. midterm elections – coupled with U.S. 
presidential elections in 2008 – have further 
complicated the negotiations. Congressional 
Democrats are tough on FTAs in general and 
are expected to demand further concessions 
from the UAE on a range of issues.

Congressional Democrats are also less 
likely to approve Trade Promotion Authority 
(TPA) for President George Bush. TPA – 
formerly known as “fast-track” trade authority 
– allows the President of the United States to 
negotiate trade agreements with foreign 
countries and then submit them to Congress 
for an up or down (“yes” or “no”) vote. It is 
generally agreed in Washington that no FTA 
could be confidently negotiated if the President 
– whether Republican or Democrat – does 
not have TPA.

U.S. and UAE officials met in London at 
the end of February and came to the conclu-
sion that they would not be able to wrap up 
these FTA negotiations within the timeframe 
established by current Trade Promotion 
Authority.  Both countries are committed to 
eventually completing a comprehensive, 
world-class FTA. In the meantime, the two 
governments have activated a “TIFA Plus” 
(Trade and Investment Framework Agreement 
Plus) in order to make further progress on 
developing the bilateral trading and invest-
ment relationship. 

In a recent speech in Washington DC, the 
UAE’s Economy Minister, H.E. Sheikha 
Lubna Al-Qasimi, stated, “We are committed 

on both sides ... and [the problems] are solvable.” 
Her comments were echoed by Shaun Donnelly, 
Assistant U.S. Trade Representative, who 
noted: “This remains a very important priority 
for both governments. We ran out of time 
under our Trade Promotion Authority.” 

The UAE remains a strong advocate of 
free trade and has launched FTA negotiations 
with Australia and New Zealand. The UAE 
also is part of the free trade negotiations 
between the European Union (EU) and the 
Gulf Cooperation Council (GCC), of which 
the UAE is a member. The EU is the GCC’s 
biggest trade partner, and some experts predict 
that under an FTA, the value of total annual 
trade between the two entities could double 
from 40 billion euros to 80 billion euros in a 
few short years.

One Plane Every 45 Days…
UAE’s Emirates Airlines set to become world’s largest  
operator of Boeing 777s

Dubai-based Emirates Airlines will soon 
become the world’s largest operator of 

Boeing’s 777 long-haul aircraft. In 2005, 
Emirates placed an order for 44 Boeing 777 
planes, with purchase rights for an additional 
20. This means that for the next five years, 
Boeing will deliver a new 777 to Emirates 
every 45 days. Emirates eventually will operate 
98 of the wide-bodied, twin-jet planes. 

In 2006, Emirates also ordered 10 Boeing 
747-8 Freighters, with purchase rights for 10 
more. These planes will be used to meet 
growing demand for Emirates’ Skycargo 
freight operation.

“While we’re very active throughout the 
Middle East, the UAE is clearly a key market 
for Boeing Commercial Airplanes,” says Lee 
Monson, Boeing’s Vice President of Sales for 
the Middle East & Africa. “Recent airplane 

orders from Emirates and 
Etihad, as well as the many 
Boeing personnel based out 
of our Dubai office, demon-
strates a high level of engage-
ment with the UAE.” 

In 2004, the Government 
of Abu Dhabi launched its 
own airline, Etihad. The new 
airline placed an order for five 
Boeing 777 planes, all of 
which have been delivered. 
The planes form the core of Etihad’s long-haul 
fleet. (See related story on page 22.)

Boeing’s presence in the UAE goes well 
beyond Emirates Airlines and Etihad Airlines. 
The Boeing Service Center, located in Dubai, 
is one of the company’s eight spares distribu-
tion facilities worldwide. It houses around 

$25 million worth of parts and an inventory 
of more than 24,000 items that are shipped 
to Boeing’s many commercial airline customers 
in the region. Dubai also is home to 12 
Boeing f ield service representatives who 
provide on-site support to Boeing’s commer-
cial customers. 
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One of the 44 Boeing 777 airplanes Emirates Airline ordered for delivery in 
the upcoming five years.

A traditional dhow, symbol of UAE commerce for millennia.
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What factors have been most important in 
bringing about the UAE’s economic success?

Very early on, the leadership in the UAE 
decided that as a national policy, diversifica-
tion away from oil would be a priority. Today, 
our non-oil sector represents over 60 percent 
of our GDP. 

What parts of the economy are you especially 
interested in expanding?

The services sector currently represents almost 
50 percent of the GDP. We are interested in 
expanding this as we head toward our vision 
of the knowledge economy. 

Why should U.S. investors consider opportunities 
in the UAE, and what do you consider to be 
some of the best opportunities for foreign 
direct investment?

We have particularly good economic growth 
in tourism, real estate, financial services, and 
manufacturing industries, and there are many 
by-products of these sectors that are of interest 
to investors.

What additional economic reforms and/or 
incentives are being planned to encourage 
more investment in the UAE?

The UAE Government is focused on creating 
an environment that is investor friendly, limited 
in its bureaucracy, and fast in the processing 
of licenses and other requirements. We believe 
that by entering the UAE market, you have 
significant access to the rest of the region. We 
also care about the workforce and are striving 
to create a high quality of life for them so that 
we attract and retain knowledge workers.

Last year, the UAE was America’s number one 
export market in the Middle East. Can the 
UAE retain that position, and what do you 
see as the best sectors for U.S. exporters?

As long as we maintain an environment that 
is investor friendly, and as long as we adhere 
to transparent rules and regulations, I am 
confident that we will be in good standing 
with our trading partners. At the end of the 
day, this is not about winning first place, but 
about maintaining a sustainable position of 
reliability and confidence for our trading part-
ners. In addition to our own market, of course, 
the UAE serves as one of the largest re-export 
hubs in the world; we have market access to 
almost two billion consumers around us. 

What we are seeing is fierce competition to 
attract foreign investment all over the world, 
especially in Asia. So if the investment environ-
ment is more conducive and welcoming “to 
the East,” it is natural that we will see money 
moving in that direction – particularly in the 
strong emerging markets. 

What steps is the UAE taking to create an 
educated and skilled work force to serve the 
growing economy?
We have strong universities here in UAE 
– some national and some international – and 
they have been approved by educational ac-
creditation boards in the United States. There 
are several development programs for UAE 
nationals to take during their career paths. 
There is also a great program for leadership 
development that our Prime Minister launched 
in cooperation with the Kennedy School of 
Government in Boston.

How do you envision the UAE in 10 years?
The UAE – strategically sitting between the 
East and West – will continue to maintain a 
global competitive position in trade and invest-
ment. We host more than 155 nationalities, 
and these talented people from all over the 
world contribute significantly to the growth 
of our economy. As is often said about the 
United States, the United Arab Emirates is a 
land of opportunity, and people come here to 
realize their dreams. The UAE’s high quality 
of life – our lifestyle of living – is our best-
kept secret!

Interview with H.E. Sheikha Lubna Al Qasimi
UAE Minister of Economy
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H.E. Sheikh Lubna Al Qasimi shares her 
aspirations for the UAE with NUSACC.

Some have suggested that Free Trade Agreement 
(FTA) discussions between the U.S. and UAE 
have ground to a halt over relations with 
Iran. Is this true?
Not at all. Trade Promotion Authority, which 
gives the President of the United States a man-
date to negotiate FTAs, expires this summer. 
We hope to resume our FTA talks once the 
U.S. political climate allows for that. In the 
meantime, we are working on strengthening 
our bilateral economic relationship by secur-
ing other treaties that we have worked out 
through our FTA negotiations. 

The U.S. Government has expressed some 
concern about export controls and the UAE. 
Can you tell us where this issue stands?
This is an important issue for us and, to that 
end, the UAE Cabinet has recently approved 
a rigorous export control law that was also 
passed through our Federal National Coun-
cil. The U.S. and the UAE are strong allies 
with common interests and goals, and it is 
important that we work closely together to 
address such challenges. 

“As long as we maintain an 
environment that is investor 
friendly, and as long as we 

adhere to transparent rules and 
regulations, I am confident that 

we will be in good standing 
with our trading partners.” 

In 2006, the U.S. Congress pressured DP World 
to back away from six ports that the Dubai-
based firm would have managed in the United 
States. From the UAE’s perspective, what have 
been the key lessons of that episode?
We believe that there is insufficient informa-
tion in the American public about the UAE 
and, in particular, the deep and wide-ranging 
relationship between the UAE and the United 
States. We understand that there is a greater 
responsibility on our end to spread awareness 
about our country and to ensure that we 
interact with more Americans. 

You recently suggested that UAE investors 
are more inclined than ever to “ look East” 
to Asia for investment opportunities. Is this 
likely to have long-term implications for the 
United States?
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The UAE Takes Flight with  
Emirates and Etihad
Local airlines are world-class

The UAE’s successful development as a 
global air transport hub is due in large 

measure to the success of two airlines: 
Emirates, based in Dubai, and Etihad, based 
in Abu Dhabi. 

Emirates Airlines
Emirates has been one of the major success 

stories in aviation history. By 2005 – just its 
20th year in business – Emirates had entered 
the ranks of the world’s top ten carriers in 
terms of passengers carried and miles flown. 
Over the next five years, Emirates is scheduled 
to receive one new aircraft every month, 
including the largest order ever for Boeing’s 
wide-body 777. (See related article on page 
20.) By 2010, Emirates should have a fleet of 
156 aircraft flying to over 100 destinations 
and carrying some 125 million passengers. 

Emirates is not just growing; it is also making 
money. For the fiscal year ending March 31, 
2007, Emirates posted a 23.5 percent increase 
in profits and a 28.4 percent increase in revenues. 
This marks the company’s 19th straight year 
of profits. Passenger volume also increased from 
12.5 million to 14.5 million persons. 

The airline’s cargo division – Emirates 
SkyCargo – has also notched impressive 
growth: between 2005 and 2006, total cargo 
tonnage increased by 21.5 percent to over one 
million tons, accounting for over 20 percent 
of revenues for Emirates in 2006. Air Cargo 
News, the industry’s premier newspaper, 
selected Emirates as “Best Cargo Airline in 
the Middle East” for the 18th straight year in 
2006 and “Best Cargo Airline in the Far East” 
for the second straight year.

The former Prime Minister of Singapore 
recently said in a speech in Dubai that when 
Emirates started, Singapore Airlines was 

the model that Emirates copied. He admitted 
that for the past several years, Singapore 
Airlines was now following the lead of 
Emirates and copying their initiatives and 
business decisions.

Etihad Airlines
The growth of Emirates Airlines has been 

truly remarkable, but the Dubai-based carrier 
by no means controls the UAE’s skies. In 
2003, the Government of Abu Dhabi launched 
Etihad, a new national airline with ambitious 
plans of its own. In 2004, Etihad shook the 
airline world when it placed orders for $8.9 
billion worth of new aircraft from Boeing and 
Airbus, including five Boeing 777 long-haul 
aircraft. By the end of 2006, Etihad was 
already serving 41 destinations from its hub 
in Abu Dhabi, including New York and 
Toronto, with one of the industry’s youngest 
and most modern fleets. 

The airline is expected to carry four million 
passengers in 2007, and Etihad plans to serve 
70 destinations by 2010. The Abu Dhabi-based 
airline triumphed recently at the prestigious 
World Travel Awards, not only winning the 
title of World’s Leading New Airline for the 
third year in a row, but also the award for 
World’s Leading Flat-bed Seat. At the end of 
2006, to ensure continued high quality, Etihad 
opened its $68 million Aviation Academy, a 
comprehensive training facility for pilots and 
cabin crews. 

Etihad Crystal Cargo handled 100,000 
tons of cargo in 2006 – half of all cargo 
shipped out of Abu Dhabi International 
Airport – and tonnage is expected to double 
in 2007. Etihad’s new cargo facilities at Abu 
Dhabi International will be able to handle 
more than 500,000 tons annually.

manufacturing, distribution and integration 
of audio, video, mobile electronics, wireless 
and landline communications, information 
technology, home networking, multimedia 
and accessory products, as well as related 
services that are sold through consumer 
channels. CEA’s members account for more 
than $140 billion in annual sales. 

“The UAE has become increasingly 
important to the global consumer 
electronics marketplace. As such, 
this partnership will further brand 
the event, and the entire Middle 
East region, as a global hot spot 

for consumer technology.”

Gary Shapiro, President and CEO of CEA

CEA’s decision to spotlight the UAE was 
based on research into the country’s market 
potential. A special study prepared by CEA, 
entitled Business Opportunities in the UAE and 
the Arabian Gulf, noted that “the youth market 
[in the UAE] is Internet-savvy, with extensive 
access to digital media and global advertising 
... The residential building boom has triggered 
installation of Wi-Fi networks and flat-panel 
TV monitors. Home networks, with top-of-
the-line home theatres, are being installed at 
a rapid pace entirely with American, Asian 
and European devices.” The CEA study found 
that the UAE market included “high income 
nationals, expatriate business executives and 
international visitors and tourists.”  

CEA is not the only consumer electronics 
group that sees the huge potential of the UAE 
market. Electronic Channel News, in its 
November 2006 edition, forecast that the 
UAE’s consumer electronics and household 
appliance sector will enjoy double-digit annual 
growth over the next three years due to booming 
consumer demand for new convergence products 
and networked household appliances.  

Adrian Chang, President of the Asia-Pacific 
region for digital media giant BenQ, told 
Electronic Channel News, “The Middle East 
and Africa boasts a massive population base 
that is growing exponentially. The population 
demographic is also very youthful across the 
region. These young consumers are very 
interested in new technologies, which create 
major opportunities for businesses like ours.  
Dubai offers an ideal location as a base for 
tackling these markets. It is truly the commer-
cial gateway to the Middle East and Africa.” 

Consumer Electronics Association – from page 1

Etihad Airlines, a new international airline servicing the 
UAE, flies Boeing aircraft.

Emirates Airlines aims to be the world’s biggest.
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At Boeing, it’s our privilege to be

partners with the great airlines of the

Middle East, helping them to create

new choices for their customers and

expanding the possibilities of travel in

the region and the world. Together,

we see a future of nonstop success.
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A Successful Federation
Since 1971, the UAE has enjoyed remarkable political stability

When seven desert emirates along the 
Arabian Gulf announced in 1971 that 

they were forming a political federation, few 
observers believed it would last for long, and 
history was on the side of the doubters. Past 
attempts at unification or federation in the 
Arab world, such as the brief union between 
Egypt and Syria, had failed miserably. 

But today, 36 years later, the United Arab 
Emirates is not only alive and well, but setting 
new standards of excellence for the region. 

The world is 
well aware of the 
UAE’s economic 
success. Equally 
impressive is the 
remarkable political 
stability that has 
been achieved by 
the world’s most 
successful federa-
tion, one composed 
of seven distinct 
emi rate s :  Abu 
Dhabi, Ajman, 
Dubai, Fujairah, 
Ra’s al-Khaimah, 
Sharjah and Umm 
Al Qaiwain.

The UAE’s “founding father,” H.H. Sheikh 
Zayed Bin Sultan Al Nahyan was Ruler of the 
Emirate of Abu Dhabi in 1968 when Great Britain 
announced its intention to withdraw from the 
Arabian Gulf by 1971. Sheikh Zayed took the 
lead in calling for a federation of the seven emirates 
which, under the British protectorate, had been 
known as the Trucial States. In December 1971, 
the United Arab Emirates was born.

Sheikh Zayed became the UAE’s first Presi-
dent, a position he was reelected to every five 
years until his death in 2004, and H.H. Sheikh 
Rashid Bin Saeed Al Maktoum of Dubai became 
the Vice President. Over the years, Sheikh Zayed, 
Sheikh Rashid, and the rulers of the other five 
emirates forged a new nation – one based on a 
constitution with a federal structure that allowed 
for significant local-level autonomy.

Under the UAE’s constitution, the President 
and Vice President are elected for five-year terms 
by the Supreme Council, which is composed 
of the Rulers of each of the seven emirates.

Upon H.H. Sheikh Zayed’s death, his son, 
H.H. Sheikh Khalifa Bin Zayed Al Nahyan, 
was elected President of the UAE. H.H. Sheikh 
Mohammed Bin Rashid Al Maktoum, the 
Ruler of Dubai, was elected Vice President 
and Prime Minister in February 2006.

Democratic Reforms,  
Democratic Traditions

The UAE has a 40-member parliament, 
known as the Federal National Council (FNC), 
which is empowered to examine proposed 
legislation and advise members of the cabinet. 
Members of the FNC are drawn from each 
of the seven emirates in proportion to each 
emirate’s population. 

 Formerly, members of the FNC were 
appointed by the Rulers of each emirate. But 
under new reforms introduced in 2006, each 
Ruler now selects an “electoral college.” Each 
emirate’s electoral college is empowered to 
elect half of that emirate’s seats on the FNC; 
the other half are appointed by the Ruler. The 
UAE’s first electoral college consists of 6,689 
members, of whom 1,189 are women.

In addition to these election reforms, the 
UAE maintains the region’s historic, democratic 
tradition of the majlis. All citizens of an emirate 
have free and direct access to the emirate’s 
Ruler, who holds frequent counsels (majlis) 
at which any citizen may raise any issue or 
voice any opinion. 

Federal Structure
Key to the UAE’s success is its strong and 

constitutionally-defined federal structure. 
While the constitution assigns specif ic 
authorities to the federal government – such 
as foreign affairs, defense, education, public 
health, currency and communications services 
– it states that in all other matters the individual 
emirates shall have jurisdiction. This consti-
tutional structure, similar in many ways to 
the U.S. Constitution, has allowed each emirate 
to establish its own local government and 
determine its own strategy for economic 
development, land use, and local services.  

Old, traditional rivalries that characterized 
the period prior to establishment of the 
federation have largely disappeared and the 
UAE is enjoying the kind of national unity, 
identity, and common spirit today that is truly 
an example for the rest of the world.

The White Fort is the oldest building in Abu Dhabi and 
was once the home of the ruling family. It is now the 
Centre of Documentation and Research.

Emiratis raise the Federation’s 
flag in 1971. 
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At a gathering of the World Economic 
Forum (WEF) in Jordan in May, 

H.H. Sheikh Mohammed Bin Rashid Al 
Maktoum, Vice President and Prime 
Minister of the UAE and Ruler of Dubai, 
announced the creation of a new founda-
tion to support Arab youth.

“The Foundation’s mission is to invest 
in knowledge and human development, 
focusing specifically on research, education 
and promoting equal opportunities for 
the personal growth and success of our 
youth,” noted Sheikh Mohammed. “The 
Foundation’s programs are also aimed at 
enhancing the standing of scholars and 
intellectuals in the Arab world.”

The Mohammed Bin Rashid Al Maktoum 
Foundation (www.mbrfoundation.ae) is 
the largest of its kind in the region. It will 
manage a wide range of initiatives, 
including research centers and scholar-
ships to attend leading universities. It will 
also promote innovation and entrepre-
neurship throughout the region to support 
job creation.

In his concluding remarks at the WEF, 
Sheikh Mohammed noted, “It is our 
responsibility to develop this human 
capital to the best of our ability. We have 
the vision and the will to set the stage for 
the benefit of future generations through 
the development of this Foundation, 
which will provide the prerequisites for 
moving our region forward.”

H.H. Sheikh 
Mohammed Bin Rashid 
Al Maktoum Launches 
$10 Billion Foundation 

to Develop Future 
Leaders and Create 
a Knowledge-Based 

Society
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Interview with H.E. Saqr Ghobash
UAE Ambassador to the United States
You have been in Washington for one year. 
What has impressed you most about the 
UAE-U.S. relationship? Have there been 
any surprises? 
I arrived in Washington last year in the 
midst of the DP World controversy. This 
was a very challenging period in UAE-U.S. 
relations, in large part because there was so 
much grandstanding taking place and so little 
understanding of DP World’s intentions. It 
was not a pleasant environment in which to 
begin one’s tenure as ambassador. 

In fact, I’ve been pleased and relieved to find 
that despite the DP World controversy – or 
perhaps because of it – the American people 
are anxious to learn more about the United 
Arab Emirates. They ask very thoughtful 
questions about our people, our traditions, 
our leadership, and our role in the world. I am 
very impressed by the warmth and hospital-
ity of the American people, and I hope that 
my embassy can play an instrumental role in 
promoting closer people-to-people relations 
between our two nations. 

In the United States, you say that every dark 
cloud has a silver lining. I suppose that the 
“silver lining” in the DP World controversy 
is that the UAE is now better known in the 
United States than ever before, which presents 
us with a unique opportunity to build the 
people-to-people relationship. 

The UAE is a strong ally of the United States, 
but many Americans are unaware of the depth 
and breadth of the UAE-U.S. relationship. 
What are some of the ways the UAE has stood 
by the U.S. in recent years?
Relations between the Emirates and the United 
States are founded on a common embrace of 
values and interests, a desire for peace and 
security in the region, as well as a commitment 
to global responsibility. The UAE and other 
nations in the region share such common 
goals with the United States as:

• Enhancing stability and security and 
keeping the region free of nuclear 
weapons. We are keen on diplomatic 
efforts that will address this issue. 

• Fighting terrorism and challenging the 
spread of radical ideologies. Islam is a 
religion of tolerance, compassion, and 
peace. Unfortunately, a small number of 
extremists are doing their best to radicalize 
Islam and drive a wedge between 
Muslims and peoples of other faiths. 

• Encouraging global free markets and 
open investment. More than any other 
nation in the Middle East, in my 
opinion, the UAE is a beacon for 
business. We might have been content 
to rest on our laurels and live off our 
energy resources, but we chose instead 
to diversify our economy. 

In terms of mutual security interests, the 
UAE has worked hand in hand with the  
U.S. to identify and capture terrorist cells. In 
addition, the UAE is the only Arab Muslim 
nation to send special forces to fight alongside 
U.S. soldiers in Afghanistan. And in 2006 
alone, the UAE hosted over 600 visits by  
U.S. naval vessels – more visits than any other 
port outside the United States. 

Our two nations have established joint task 
forces to combat money laundering, terrorist 
financing, and nuclear proliferation. And with 
ten percent of global oil reserves and the fifth 
largest gas reserves in the world, the UAE is a 
critical partner for energy security. 

“The UAE has been one of America’s 
most consistent friends and allies 
over the years, helping to build a 

relationship that has been of great 
benefit to both of our nations.”

The UAE’s commitment to the relationship 
extends well beyond security and economics. 
For example, we have formed partnerships with 
such great American institutions as Harvard 
University, the Cleveland Clinic, the Johns 
Hopkins University, and the Guggenheim 
Museum. And in the days after Hurricane 
Katrina, we were proud to pledge $100 million 
to help the victims of that terrible situation. 

In short, the UAE has been one of America’s 
most consistent friends and allies over the years, 
helping to build a relationship that has been 
of great benefit to both of our nations. 

Have you encountered any stereotypes about 
the UAE or the Emirati people? 
I think there are many misconceptions about 
the Arab world in general, including the UAE. 
We sometimes bump into stereotypes revolv-
ing around camels, polygamy, oil barons, and 
the like. But when people visit the UAE, these 
stereotypes are dispelled immediately. 

NBC’s Today Show broadcast from Dubai re-
cently, and I’m guessing that many Americans 

who saw the show were surprised at our indoor 
ski slopes, our cutting edge technology, our 
post-modern architecture, our tolerance of other 
cultures, and the ways that we have successfully 
melded tradition with modernity. 

In just over three decades, I am proud to say, 
our government has shifted the nation from a 
tribal culture based on agriculture and fishing 
to a highly successful international marketplace. 
We provide a world-class infrastructure for 
businesses, and we have made great strides in 
promoting education, healthcare, the rights 
of individuals, and the rule of law. 

As Ambassador, you are very involved in 
government-to-government discussions. But 
is there also a role to be played by civil society 
and the private sector in our two nations?
The United States has the most developed and 
influential civil society in the world, and my 
country can learn a lot from the experience 
of your nation. The spirit of volunteerism 
is everywhere in America, and community 
service helps to fill gaps that governments are 
sometimes unable to tackle. Non-governmental 
organizations (NGOs) are on the rise in the 
Arab world, including the UAE, because we 
have seen first-hand how effective they can 
be in reaching people in need. 

Commerce has always played an influential 
role in shaping relations among nations, and 
our part of the world has been a crossroads for 
traders and cultural exchange for millennia. The 
UAE and the USA share a solid commitment 
to free enterprise and open markets, which 
helps to explain why the UAE has become 
America’s number one export market in the 
Middle East. Americans like to say that the 
“business of business is business,” and I think 
it’s safe to say that the UAE business com-
munity would agree wholeheartedly!
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How would you describe the overall state of 
the U.S.-UAE relationship?
The U.S. and the UAE have an excellent re-
lationship, characterized by close cooperation 
in a number of areas. For our part, we view 
the UAE as a valuable partner in efforts to 
promote regional peace and security and a very 
generous donor when it comes to international 
humanitarian and reconstruction assistance. 
In terms of our economic relationship, last 
year the UAE was America’s number one 
export market in the Middle East and North 
Africa region. There are over 750 U.S. com-
panies physically present in the UAE, many 
of which use the UAE as a platform to serve 
the entire region.

What factors have been most important in 
bringing about the UAE’s economic success? 
The UAE has established pro-business, out-
ward-oriented economic policies. The Govern-
ment has also fostered political stability and 
tolerance. The UAE has pursued a policy of 
economic diversification to the point where 
only about a third of its GDP comes from 
crude oil production. In addition, the UAE 
has strong intellectual property rights protec-
tion and has invested in world class ports and 
airports facilities.

What do you consider to be the UAE’s best 
sectors for U.S. exporters?
With almost $12 billion in U.S. goods ex-
ported to the UAE in 2006, opportunities for 
American industry are virtually unlimited. 
Among the many sectors showing excellent 
promise are aircraft and parts, the oil and gas 
sectors, construction materials, safety and 
security equipment, medical equipment and 
project management and architectural and 
engineering services. 

Can you describe some “success stories” involving 
U.S. companies in the UAE? 
There are so many success stories that I 
could cite. Over the last four years, Boeing 
sold 82 aircraft to Emirates Airlines -- $19.4 
billion worth -- and another $850 million 
in aircraft to Etihad Airlines. Last year, 
ExxonMobil signed an agreement for a 28 
percent stake in Abu Dhabi’s Upper Zakum 
field. Occidental Petroleum is working on 
the Dolphin Project, a multi-billion dollar 
initiative to bring natural gas from Qatar to 
the UAE and Oman. Many U.S. construc-
tion, engineering, and project management 
companies are focusing on opportunities 

in the UAE. For example, a U.S. company 
recently won the $138 million dollar bid for 
the construction and operation of the toll 
collection system for Dubai roads.

We don’t just work with the big guys; some of 
our most satisfying successes are with new-to-
market companies. At last year’s Gulf Food 
Show in Dubai, U.S. companies made up 
the largest pavilion at the show. At this year’s 
Arab Health Show, over 140 U.S. companies 
participated in this regional showcase of medi-
cal goods and services. 

What do you see as the best opportunities for 
foreign direct investment in the UAE?
There are several areas of promise. Health care 
and education offer excellent opportunities for 
investment and growth. The energy sector also 
remains a key area for investment. Given the 
UAE’s critical need for energy, power genera-
tion would be a logical choice as well. 

What assistance can U.S. Government agencies 
provide to American firms interested in the 
UAE market?
We will advocate on behalf of American firms, 
and U.S. companies should not hesitate to 
request this advocacy from the U.S. Depart-
ment of Commerce Advocacy Center. Either I 
or members of my team will always be happy 
to meet with U.S. businesses.

The Foreign Commercial Service (FCS) offers 
a “Gold Key Service” to U.S. companies that 
plan to visit the UAE with pre-screened and 
pre-qualified potential contacts. FCS arranges 
appointments with prospective clients with 
background and contact information on each 
potential contact. 

FCS also offers “International Company 
Profile” reports. This is a comprehensive 
background check on UAE companies, report-
ing on its owners, sales, business activities 
and its suitability as a business partner for 
American companies. 

What economic and/or regulatory reforms 
would you like to see the UAE implement?
One of the issues that potential U.S. investors 
note is their inability to have one hundred 
percent (or even majority) ownership of a 
company outside the free zones. We believe 
that this acts as a disincentive to investment, 
especially in areas where companies have sig-
nificant intellectual property that they want to 
protect. On the other hand, I would highlight 
the UAE’s decision to require both parties in 

an agency agreement to renew the agreement 
and to tie the length of the agreement to the 
length of the contract between principal and 
agent as a very positive step from the point 
of view of U.S. businesses. 

Do you see any clear trends in U.S.-UAE 
relations and, if so, how do you see the future 
of the U.S.-UAE relationship?
I see this important bilateral relationship 
as continuing to develop in a very positive 
manner. As you know, the U.S. and UAE 
made good progress in a number of areas 
in our Free Trade Agreement negotiations, 
but both sides agreed that we would not be 
able to conclude the negotiations before the 
expiration of our Trade Promotion Authority. 
To build on the progress attained, we have 
agreed that in the immediate-term, the U.S. 
and the UAE will be initiating a Trade and 
Investment Framework Agreement (TIFA) 
“Plus” to continue making progress.

How do you envision the UAE in 10 years?
Given the pace of economic development, 
I am certain that the UAE will be thriving 
magnificently in ten years’ time and con-
tinuing to offer important opportunities 
for U.S. businesses and partners. Fortune 
magazine recently noted that there are plans 
for $200 billion in projects over the next ten 
years in Abu Dhabi alone. Abu Dhabi has 
signed agreements with the Guggenheim 
to build a world-class museum as part of 
a cultural destination on the $30 billion 
Sadiyat Island project. Meanwhile, Dubai 
is building the world’s tallest building: the 
Burj Dubai. Lest you think these changes 
are confined to Abu Dhabi and Dubai, the 
other emirates are also investing heavily in 
development projects.

Interview with Hon. Michele Sison
U.S. Ambassador to the United Arab Emirates
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Young Arab Leaders
UAE-based non-profit works to 
empower the next generation of 
Arab leaders

Like many other regions around the globe, 
the Arab world faces a number of 

challenges: civil conflict, poverty and wealth 
disparity, restricted access to education, 
extremism, and hurdles to economic growth 
and job creation. These problems vary in 
importance from country to country, and 
there are conflicting ideas about how to solve 
them, but one thing is certain: no problems 
can be solved without a “generation next” of 
farsighted and thoughtful leadership. 

The Young Arab Leaders (YAL), a non-
profit organization established in 2004, is 
headquartered in Dubai and has chapters in 
10 other countries. Its goal is to identify the 
next generation of Arab leaders in order to 
empower them to address the Arab world’s 
challenges and maximize human potential. 

The YAL has created a network of Arab 
men and women who are eager to bring about 
change and who have seen the power of action 
in their own lives. As a group, they have experi-
enced unprecedented levels of success for their 
age and are currently in prominent positions 
of responsibility. Members of the YAL are 
nominated from every part of the Arab world 
and selected from a variety of disciplines and 
sectors, including business, politics, media, 
culture, science and civil society. 

The Chairman of the YAL is Saeed Al 
Muntafiq, CEO of Tatweer, which manages 

a large portfolio 
of investments 
i n  t he  UA E . 
Prior to being 
chosen as head 
of the organiza-
tion in 2006, Al 
Muntafiq headed 
its UAE chapter, 
where he oversaw 
a rapid growth in membership. “Today we 
are entering a new phase of growth and 
prosperity [in the Arab world], and the need 
for guidance and role models for our youth 
has never been more urgent,” said Al Muntafiq 
upon taking the helm of the YAL. “It is 
they, who in turn will bear the responsibility 
of continuing the growth and development 
process into the future.”

The YAL’s activities include a mentoring 
program, an entrepreneurship network, local 
chapter meetings, and a series of international 
forums with young leaders from other regions. 
In April of this year, the YAL held an “Asian 
Dia logue” forum in Singapore.  La st 
September, the YAL held an “Arab and 
American Action Forum” in New York in 
which former President Bill Clinton told 
YAL members, “I urge you to continue to 
make your presence known in both the Arab 
region and the rest of the world. It is very 
difficult for people to change unless they 
can imagine an alternative future. By and 
large, you are living it now. I cannot imagine 
a better impact you can have, swelling your 
numbers and making yourselves known.”

Delta Airlines 
Launches Non-Stop 
Service To Dubai
Continental and United  
may soon follow suit

Delta Airlines began non-stop service to 
Dubai in May from its hub in Atlanta, 

Georgia. Emirates Airlines and Etihad offer 
flights from New York to the UAE, but Delta’s 
new service marks the first non-stop flight to 
the UAE by a U.S.-based airline. Delta is the 
second U.S. airline to establish non-stop flights 
to the Arabian Gulf in recent months; in 
October 2006, United Airlines inaugurated 
direct flights from Washington Dulles Inter-
national Airport to Kuwait.

The new non-stop will connect two of the 
world’s most important air transportation 

hubs and allow U.S.-based passengers to make 
easy connections throughout the Middle East, 
Africa and the Indian Subcontinent. Delta is 
the second largest airline in the world by 
passenger volume, and its hub at Atlanta’s 
Hartsfield-Jackson International Airport (ATL) 
is the world’s busiest airport. 

U.S.-bound passengers from the UAE will 
fly on Boeing 777-200 aircraft and will be 
able to connect in Atlanta to virtually any 
major city in North America. Delta currently 
flies to 311 destinations in 52 countries and 
has announced ambitious plans to further 
expand its international service.

Gulf News, the UAE daily, recently reported 
that Continental Airlines and United Airlines 
also are considering non-stop service to the 
UAE. Continental has hub operations in 
Houston and Newark, while United flies most 
of its international routes out of Washington-
Dulles and Chicago.

Sharjah
S h a r j a h  i s  a n 

emirate of contrasts. 
Its 100 square kilome-
ters are filled with lush 
vegetation and coral 
reefs, on the one hand, 
and harsh deserts and 
rugged mounta in 
ranges, on the other.

Sharjah is the center of light industry 
in the UAE, with thousands of small 
industries in such sectors as textiles, 
clothing, plastics, and industrial machinery. 
The emirate is also well known for its open 
air markets, especially New Souk, which 
boasts 600 shops decorated in traditional 
Islamic styles. 

The two commercial seaports of Sharjah 
are essential contributors to the UAE’s 
trade and industry. Port Khalid (located 
inside the Gulf) and Port Khor Fakkan 
(a natural port facility located outside the 
Gulf on the coast of Oman) can both 
handle deep-water vessels. Khor Fakkan 
is currently dedicated solely to container 
traffic and is well positioned to service the 
world’s largest container ships.

The Ruler of Sharjah, H.H. Sheikh 
Dr. Sultan Bin Mohammed Al Qasimi, 
is well known for his strong commitment 
to education. In 1997, he founded the 
American University of Sharjah (AUS) 
– an independent, not-for-profit coeduca-
tional institution that is accredited in the 
United States. AUS is based upon American 
institutions of higher education but is also 
grounded in Arab culture “to be part of a 
larger process of revitalizing intellectual 
life in the Middle East.”

In early May 2007, a development plan 
was announced to expand Sharjah Inter-
national Airport, the first airport ever 
developed in the UAE and a key cargo 
and passenger hub for Iraq, Iran, South 
Asia, East Europe and the Central Asian 
states of the former Soviet Union. The 
new airport will be large enough to support 
the latest commercial planes, including 
the Boeing 787 and the Airbus A380.

H.H. Sheikh Dr. 
Sultan Bin Mohammed 
Al Qasimi
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G U E S T  O P I N I O N

Going Green in the United Arab Emirates
By Charles Kestenbaum

“Environmental awareness should 
become part of our lives and behavior. 

We have to incorporate it in our 
educational curricula, and modify all 
specifications and standards of tools, 

equipment and means of transportation 
to become environment-friendly.”

– H.H. Sheikh Mohammed Bin Rashid Al Maktoum 
UAE Vice President and Prime Minister

One of the world’s smallest, newest and 
richest nations is positioning itself to 

play an unusually large role in the development 
of renewable energy technology. For most of 
the first 36 years of existence, the UAE paid 
little attention to environmental issues. This 
was due to a general popular lack of awareness 
of environmental issues related to industrial 
pollution and global warming, as well as the 
government’s a ll-out effort (incredibly 
successful) to catch up to the rest of the world 
in terms of providing basic health care, educa-
tion, housing, and overall quality of life for 
its citizens. 

Many Emiratis still remember experiencing 
poverty – lacking basic education and health 
care as recently as the early 1970s. The world 
has watched in awe as the UAE has climbed 
from that low rung of poverty into one of the 
richest and fastest developing countries in the 
world. Fortune magazine, for example, recently 
described Abu Dhabi as the richest city in the 
world. And who in the world has not marveled 
at the wonders of Dubai, from ocean front 
skyscrapers to international golf tournaments 
to indoor snow ski slopes. 

The UAE’s rapid development has come 
at an environmental cost, one that few are 
fully aware of and one that has not had a direct 
effect on most Emiratis. Significant damage 
has occurred to the Gulf ’s frail reefs and 
coastal fisheries from the combined effect of 
oil industry activities, port and shipping 
activities, desalination of hundreds of millions 
of gallons of water each day, and especially 
the expansive coastal resort developments such 
as the Palm Islands – where millions of tons 
of seabed has been dredged and pumped onto 
rock foundations for these newest man made 
marvels of engineering. 

Environmental experts who have studied 
the lower Gulf express concern of damage on 
a wide scale. While less visible than the drying 

up of the entire Aral Sea in Russia, or the 
disappearance of the snow cap on Mt. Kiliman-
jaro in Kenya, the entire lower Gulf is in some 
ways suffering environmental degradation on 
a significant scale.

With awareness comes action, and as the 
Emirates rapidly become more aware of the 
impact of industrial and civil developments, 
there is a growing movement, among ordinary 
citizens and at the highest levels of the 
government, that what appeared to be 
endless, indestructible deserts and seas in 
fact hosts fragile and precious ecosystems 
that need protection. 

The UAE started with what was easiest to 
see – protection and restoration of endangered 
species such as the Arabian Oryx and the 
Houbara Bustard. Especially in Abu Dhabi 
under the enlightened leadership of the late 
Sheikh Zayed Bin Sultan Al Nahyan, exten-
sive tree planting programs were enacted. 
Today, there are tens of millions of trees 
throughout the country, including some major 
green belts in strategic regions. 

Sheikh Zayed’s vision – well before its time 
– helped Emiratis to understand the essential 
role that trees and green plants play in sustaining 
our environment and helping to reduce carbon 
dioxide emissions and damage. Today, there 

is a federal Ministry of Environment, and a 
number of active environmental groups engaged 
in protecting the deserts, the coasts and seas, 
as well as the general health and welfare of 
the population.

While it is a truism that knowing the 
problem is halfway to the solution, in fact, 
the harder half comes after the problem is 
identified; solutions are not easy, and they 
often entail enormous costs. There is still 
widespread scientific disagreement over what 
is the actual nature and degree of the environ-
mental problem (witness the “heated” U.S. 
discussion over global warming). 

There is an ongoing debate the world over 
about how much the pace of development 
should be restrained because of long-term 
environmental consequences, and especially 
over who should pay the costs. These disagree-
ments have involved global participation, such 
as whether 800 new coal-fired power plants 
should be built in China and India or how to 
set automobile emission regulations and carbon 
credits in Europe. The debate rages on. So it 
should be no surprise that similar debate is 
becoming part of the UAE social, economic 
and political landscape.

One example of the growing environ-
mental awareness by the new generation of 
young UAE leaders is the recent creation of 
Masdar. This wholly owned subsidiary of 
Mubadala, an Abu Dhabi Government-
owned development corporation, is the 
centerpiece of UAE efforts to remedy global 
warming effects and create renewable energies 
for the future. 

Masdar, inspired by Abu Dhabi Crown 
Prince Sheikh Mohammed Bin Zayed al 
Nahyan, is entirely dedicated to renewable 
energy developments, from R&D in solar and 
biomass energy to local carbon dioxide gathering 
and use in oilfield reinjection programs to 
venture capital funds investing in renewable 
energy technologies around the globe. 

Masdar has an entire division set up to 
develop some of the world’s largest solar energy 
farms and will invest heavily with leading 
global venture capital groups in developing 
leading edge renewable energy technologies 
from Silicon Valley in California to solar 
energy research parks in China. Masdar will 
also establish a state-of-the-art research center 
on a large dedicated site near Abu Dhabi 

continued on next page
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International Airport and will sponsor advanced 
degrees in energy research with leading inter-
national universities.

Areas of future leadership in environmental 
development include smart and energy 
conscious buildings, construction of artificial 
reefs meant to encourage revitalization of 
coral and subsea marine life, expanded green-
belts of trees, and massive solar farms using 
uninhabited desert areas for the kind of large 
solar energy generation that is only being 
developed today with massive subsidies from 
European governments.

The UAE has come a long way from the 
days – only a few short years ago – when solid 
and liquid wastes were simply dumped into 
the sea and plowed over in the desert; when 
artificial landfills and entire islands were created 
using rubble from demolished buildings. 

Is the UAE halfway there? Yes, but it is 
the easy half, the first steps of environmental 
awareness, the steps requiring minimum 
economic impact. All of us applaud long-term 
initiatives like Masdar and the creation of an 
environment ministry, and few doubt the 
sincerity of the young UAE leaders in their 
commitment to bring their new nation into 
a more mature and confident position in the 
international community, including global 
environmental issues. 

The United States would do well to support 
these efforts and to encourage this “next 
generation” of enlightened leaders. They are 
under intense pressure to cut corners in the 
name of economic development – typically 
at the expense of the environment. More than 
any other country in the world, perhaps, the 
U.S. is well positioned to help the UAE leader-
ship to grapple with the complex public policy 
aspects of coping with the trade-offs of 
environmental policies that may carry a real 
price in terms of economic development.

Charles Kestenbaum, President of BKI Inc., a 
strategic intelligence and consulting firm, served 
as Commercial Counselor at the U.S. Embassy in 
Abu Dhabi and U.S. Consulate in Dubai on three 
separate assignments between 1980 and 1997.

Mubadala Development Company 
was established by the Govern-

ment of Abu Dhabi in 2002 with a 
mandate to invest the Emirate’s oil 
wealth locally, regionally and interna-
tionally. In only five years, Mubadala 
has made strategic investments in a wide 
range of sectors, including energy, utili-
ties, real estate, information technology, 
basic industry and services.

The Chairman of Mubadala is H.H. 
Sheikh Mohammed Bin Zayed Al Nahyan, 
the Crown Prince of Abu Dhabi. Day-
to-day operations are overseen by 
Mubadala’s CEO, H.E. Khaldoon Khalifa 
Al Mubarak, who notes that Mubadala “is at 
the forefront of the UAE’s economic develop-
ment.  As a developer, an investor and an 
international partner of choice, Mubadala is 
taking advantage of an array of local and global 
economic opportunities.”

Two of Mubada-
la’s most ambitious 
investment projects 
are close to home. 
One is an innovative gas project developed by 
Dolphin Energy, which is 51 percent owned by 
Mubadala. Known as the Dolphin Project, it 
involves shipping natural gas from neighboring 
Qatar’s huge North Field, processing the gas at 
a plant in the UAE to extract valuable by-
products, and then transporting the remaining 
dry gas by a Dolphin-owned pipeline to customers 

Mubadala Development Company

in Abu Dhabi, Dubai and, eventually, Oman. 
The project has the capacity to transport as 
much as two billion cubic feet of gas per day. 
It is the first cross-border gas project in the 
region.

The other regional project involving 
Mubadala is a $6 billion joint venture with 

D u b a i - b a s e d 
DUBAL to construct 
the world’s largest 
aluminum smelter 

in the new Khalifa Port and Industrial Zone 
in Abu Dhabi. The UAE has been a significant 
aluminum producer for years, due to its 
relatively inexpensive and abundant energy 
supplies. But the world has never seen an 
aluminum plant of the size and scope envisioned 
by Mubadala and DUBAL. Using the latest 
technology, the two firms plan to construct 

and operate an 
aluminum smelter 
complex with the 
capacity to produce 
1.4 million tons 
per year. 

An artist’s rendering of Yas Island, a Mubadala priority.

Pipeline for the Dolphin 
Project.

Mubadala investments run the gamut of sectors.
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DP World: A Home Grown  
Success Story

DP World became a household name in 
the United States in the spring of 2006. 

The controversy over that firm’s purchase of 
a UK ports operator caused a backlash in 
the U.S. Congress when it was revealed that 
the deal would give DP World management 
control over six major U.S. 
ports. The Dubai-based firm 
eventually agreed to sell its 
interests in U.S. ports manage-
ment to bring an end to the 
controversy. 

The sale – to AIG Global 
Investment Group – was 
completed in March 2007. DP World’s CEO, 
Mohammed Sharaf, told Gulf News: “We 
cannot say we are happy to be leaving the 
U.S. but it is good that we are over this 

controversy. We will be ready to review 
opportunities again there if we feel we are 
welcome.”

This setback in the United States in no 
way dampened DP World’s goal to become 
the world’s premier port operator. 

“We cannot say we are happy 
to be leaving the U.S. but it 
is good that we are over this 

controversy. We will be ready to 
review opportunities again there 

if we feel we are welcome.”

Mohammed Sharaf, CEO, DP World 

In fact, even as the U.S. controversy made 
headlines in 2006, DP World announced 
plans to develop new port facilities in Djibouti, 

India, Korea, Vietnam, 
China and Peru, adding 
to the existing facilities 
under its management in 
Europe, the Middle East, 
L a t i n  A me r i c a  a nd 

Au s t r a l i a . 
Today, DP 
World, which 
i s  whol ly-
owned by the 
Government 
o f  Duba i , 
operates 42 

terminals in 22 countries, with a workforce 
of more than 30,000.

DP World was formed in September 2005 
with the integration of Dubai Ports Authority 

(DPA) – the manager of Ports Rashid and 
Jebel Ali in the UAE – and Dubai Ports 
International (DPI), the mandate of which 
was to export Dubai’s success in this field 
internationally. DPI had successfully 
managed port operations in Saudi Arabia, 
India, and Romania. 

In 2006, DP World managed 
the throughput of around 

42 million container units. By 
2016, this figure is expected 

to double to 84 million units.

In January 2005, DPI had acquired CSX 
World Terminals (CSX WT), the interna-
tional terminal business of CSX Corporation. 
This acquisition gave the company a strong 
presence in Asia with major operations in 
Hong Kong and China, as well as operations 
in Australia, Germany, the Dominican 
Republic and Venezuela. 

Under the new name of DP World, the 
company has continued its aggressive acqui-
sitions and development program. One of its 
most exciting development projects is “London 
Gateway,” a new, state-of-the-art deep-sea 
container terminal and logistics and business 
park on the River Thames on a brownfield 
site near London. 

In 2006, DP World managed the 
throughput of around 42 million container 

units. By 2016, this figure is expected to 
double to 84 million units. In July 2006, a 
new umbrella company – Ports & Free Zone 
World– was set up to manage DP World 
and associated firms.

DP World’s hallmark is its “integrated 
port management” model, which brings 
together container terminals, other cargoes, 
free zones, infrastructure developments and 
consultancy services to offer solutions in all 
aspects of port operations. The model is based 
on the company’s successful management of 
Port Rashid and Jebel Ali in the UAE. 

DP World’s achievements have been 
widely recognized. Its port operations in 
Dubai have been voted “Best Seaport in 
the Middle East” for 13 consecutive years. 
And in 2006, the prestigious Lloyd’s List 
selected DP World as “Port Operator of 
the Year.”

DP World announced plans to 
develop new port facilities in 

Djibouti, India, Korea, Vietnam, 
China and Peru, adding to 

the existing facilities under its 
management in Europe, the 
Middle East, Latin America 

and Australia. Today, DP World 
operates 42 terminals in 22 
countries, with a workforce 

of more than 30,000.

DP World is one of the fastest growing port management firms in the world.

DP World operates 42 terminals in 22 nations.
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NUSACC: DP World Debacle May Have 
Long-Term “Chilling Effect”

The National U.S.-Arab Chamber of 
Commerce has always been a strong 

proponent of free trade and foreign direct 
investment. So when the DP World episode 
hit the front pages of U.S. newspapers in 
2006, NUSACC was quick to respond.

David Hamod, NUSACC’s President and 
CEO, expressed concern on CNN that some 
U.S. policymakers were applying double 
standards to DP World that they would not 
apply to other international port managers. 
He said, “If this were Singapore, China, Japan, 
Denmark or some of the other [foreign] carriers 
that do logistics in the U.S. ports, would they 
be going through the same scrutiny?” 

He told CNN, “Our concern: It is likely 
to have a chilling effect on U.S.-Arab relations. 
We are concerned about the long term effects 
of this deal.”

Hamod went on to caution: “The United 
States needs to be very careful that this situa-
tion does not become an exercise in Arab-
bashing, with Members of Congress fanning 
the flames of anti-Arab hysteria.”

Some excerpts from other interviews 
with NUSACC:

• Forbes – “If [foreign investors] feel like 
they have to go through the whole 
political process in the United States to 
buy a company, they’re going to say, to 
heck with it.”

• Financial Times – “My concern is 
that U.S. companies may not be invited 
to bid or, if they are invited, they will 
be dealt with more skeptically than in 
the past.”

• Reuters – “The detractors in the UAE 
are saying ‘see we told you so. The 
United States is lecturing us on 
opening our borders for goods, services, 
capital, ideas and people and yet at the 
very same time, there’s a strong anti-
Arab protectionist message coming out 
of Congress’.”

• CNBC – “Part of the message that’s 
being sent here is that this Dubai 
company played by the rules, they won 
fair and square, and then Congress 
moved the goal posts. As you know, 
capital is a coward. If overseas investors 
come away with the impression that the 
United States is not a transparent 
country, that the process is not reliable, 
then we’re concerned that they’ll take 
their business elsewhere.”

The deal also raised troubling questions 
about the appropriateness of the United States 
to serve as the standard-bearer for free trade 
and direct investment. The U.S. has been 

encouraging Arab nations to adopt laws that 
will promote the free flow of goods, services, 
capital, people, and ideas across national 
boundaries.  This policy is clearly out of sync 
with the strong protectionist message that 
was sent by the U.S. Congress. Ironically, 
the United Arab Emirates is at the top of the 
list of Arab nations that are being urged to 
sign a Free Trade Agreement (FTA) with the 
United States.

Concluded NUSACC’s David Hamod, 
“There is no question that our nation’s 
security is paramount. But strong commit-
ments to homeland security do not justify 
double standards or racial discrimination 
toward foreign investors. If our country 
cannot abide by rules consistently, and if we 
cannot adhere to a single standard that applies 
to all, then savvy investors will simply take 
their money elsewhere.”

“Part of the message that’s 
being sent here is that this Dubai 

company played by the rules, 
they won fair and square, and 
then Congress moved the goal 
posts. As you know, capital is 
a coward. If overseas investors 

come away with the impression 
that the United States is not a 
transparent country, that the 
process is not reliable, then 
we’re concerned that they’ll 

take their business elsewhere.”

David Hamod quoted on CNBC

Some of the media that covered NUSACC’s response to the DP World controversy.

David Hamod during a CNN interview by Jim Clancy.

David Hamod, with CNBC anchor Carl Quintanilla 
and Terry Jeffery, debating the DP World controversy on 
CNBC PowerLunch.
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Raytheon Awarded Air Traffic Control 
Contract for Sheikh Zayed Air Traffic Center
Competition will be fierce for Dubai World Central Airport

In late 2006, the UAE’s General Civil 
Aviation Authority (GCAA) awarded 

Raytheon Corporation a $20 million contract 
to provide an air traffic management system 
to be installed at the new Sheikh Zayed Air 
Traffic Center for Abu Dhabi International 
Airport. The AutoTrac III system will be the 
largest and most advanced air traffic control 
system in the Middle East. 

“For over 50 years, Raytheon has been a 
global leader in developing technology that 
ensures safety and increases the capacity of 
airspace around the world,” noted Andy 
Zogg, Raytheon’s Vice President for Airspace 

Management and Homeland Security. “Our 
next generation AutoTrac III system provides 
the GCAA with a modern, cost effective 
solution that will meet its requirements for 
20 years.”

U.S. companies build some of the most 
sophisticated air traffic control systems in 
the world, and competition will be stiff to 
supply a system for the new Dubai World 
Central Airport. Tenders for that project are 
anticipated later this year, and U.S. compa-
nies like Honeywell, Lockheed Martin, 
Northrop Grumman, and Raytheon are 
expected to bid.

“The Best Hotel In 
The World”

One of many accolades for 
Dubai’s Burj Al-Arab

It is impossible to look at the Burj 
Al-Arab Hotel, Dubai’s most famous 
hotel, without being mesmerized. Like a 
billowing sail, it seems to hover just off 
the emirate’s coastline. To some people, 
it has come to represent Dubai and the 
spirit of the Emirates – bold and brash, 
but of impeccable quality and style. 
Institutional Investor magazine called it 
“the best hotel in the world.”

The Burj Al-Arab contains only two-
story suites with floor-to-ceiling windows 
that offer stunning views of the Arabian 
Sea. All services and amenities – from 
the eight restaurants and cafes, to the spa 
and health club, to the roof-top tennis 
courts – are world class. In May of this 
year, NBC’s “Today Show” broadcast 
several episodes about Dubai from the 
helipad of this iconic hotel.

At 1,053 feet, the Burj Al-Arab (which 
means “Tower of the Arabs”) is the world’s 
tallest hotel. Built to resemble a dhow, 
the traditional wooden boats used for 
centuries by Arabian Gulf traders sailors, 
the hotel sits on an artificial island 1,000 
feet off the coast and is connected to the 
mainland by a private bridge.

Hydropolis: 
Underwater Luxury
Another architectural wonder 
in Dubai

The world’s first luxury underwater 
hotel, the 220-suite Hydropolis, is under 
consideration for Dubai. If the project goes 
forward, guests would arrive at a land 
station, where they would board a train 
through a connecting tunnel to the subma-
rine hotel located 20 meters beneath the 
Arabian Gulf. The $500 million hotel is 
being designed by Joachim Hauser of 
Crescent Hydropolis Resorts, PLC, a 
London-based firm. Around 150 companies 
would be involved in the construction.

“This venture could only be born here 
in Dubai,” Hauser said. “It has a very open-
minded, international community, and 
that’s what makes it so special.”

Hydropolis would incorporate many 
different elements associated with the sea: 
The cosmetics would be ocean-based, the 
cinemas would screen films that focus on 
aquatic themes, and a children’s seaworld 
would educate as well as entertain.

One of the goals of Hydropolis would 
be to allow people who do not dive – or 
even swim – to experience the underwater 
world. The developers would expect as 
many as 3,000 visitors per day, in addition 
to the hotel guests.

Fujairah
T he nat u r a l 

beauty of Fujairah’s 
I n d i a n  O c e a n 
c o a s t l i n e  a n d 
mountains provides 
breathtaking views 
and a stark contrast 
to heavily urbanized communities in 
Dubai and Abu Dhabi. This region is 
dominated by the rugged and picturesque 
Musandum mountain range, and Fujairah’s 
natural environment remains its greatest 
asset – particularly for tourists.

Fujairah is also known for its unique 
social and historic attractions. One can 
attend bull fights on the weekends in the 
winter or visit the Heritage Village, the 
Fujairah Fort, the Fujairah Museum, or 
the Ain Al Madhab Gardens. In addition, 
there are historically significant sites located 
just outside Fujairah City.  

The Emir of Fujairah, H.H. Sheikh 
Hamad Bin Mohammed Al Sharqi, intends 
to expand Fujairah’s tourism industry in 
the near future – including plans for an 
$817 million resort, Al Fujairah Paradise, 
that will feature 1,000 five-star villas and 
hotel rooms.

The Port of Fujairah bills itself as the 
largest multi purpose port on the Eastern 
Seaboard of the UAE. It recently expanded 
its fuel storage facilities to 12 million tons 
of fuel oil per year, making the port the 
world’s second largest fuel storage facility 
in the world (second only to Singapore).

H.H. Sheikh Hamad Bin 
Mohammed Al Sharqi

A
ll 

p
h

o
to

s 
co

u
rt

e
sy

 o
f t

h
e 

U
A

E
 E

m
b

a
ss

y



Trusted Partner

At Raytheon, we’re proud of our reputation as the world’s leading developer of technologies in defense and government 
electronics, space and information technology. And we’re proud that this reputation rests upon a foundation of trust with 
customers, employees, suppliers and communities. It’s a combination that delivers a distinct operational advantage and 
information superiority for our customers, anywhere in the world.

www.raytheon.com

© 2007 Raytheon Company. All rights reserved. 
“Customer Success Is Our Mission” is a registered trademark of Raytheon Company.

RTN253_ArabTrade_trustPart.indd   1 5/3/07   11:47:31 AM



36 US-Arab Tradeline • June 2007

Select Conferences and Exhibitions
Some of the Middle East’s most impor-

tant exhibitions and conferences have 
made the UAE their home. Below is a 
sampling.

• Abu Dhabi International 
Petroleum Exhibition and 
Conference – A biannual event, 
attracting over 1,000 companies from 
more than 50 countries. November. 
2008. Abu Dhabi. www.adipec.com

• Arab Health – The Middle East’s 
leading health care show for medical, 
pharmaceutical, surgical and dental 
specialists. January. Dubai.  
www.arabhealthonline.com

• Arabian Travel Market – The 
largest travel exhibition in the Middle 
East. The 2007 show featured 1,750 
exhibitors from 59 countries and over 
20,000 visitors. May. Dubai.  
www.arabiantravelmarket.com

• Arab Strategy Forum – A unique 
biannual gathering of strategic 
thinkers and regional leaders to 
address issues from an Arab and 
international perspective. 2008. 
Dubai. www.kranzy.com

• Cable, Satellite, Broadcast and 
Communications Exhibition – 
Hundreds of companies representing 
all forms of electronic media gathered 
for the 2007 exhibition, and 
concluded over $160 million in deals. 
March. Dubai. www.cabsat.com

• Cityscape Dubai – A networking 
exhibition and conference focusing 
on all aspects of the property 
development cycle. October. Dubai.  
www.cityscape.ae

• Design Lifestyle Middle East – A 
global exhibition of the latest interior 
designs and house wares targeting 
buyers from the Middle East and 
India. May. Dubai.  
www.messefrankfurtme.com

• Dubai International Aerospace 
Exhibition (Dubai Air Show) –  
The 2005 show set new records for 
exhibitors (726) and participants 
(30,000). Biannual. November 2007. 
Dubai. www.dubaiairshow.org

• Dubai International Boat Show – 
In 2007, over 25,000 visitors viewed 
luxury yachts and other marine 
products from 720 suppliers.  
March. Dubai.  
www.boatshowdubai.com

• Environment Exhibition and 
Conference – The Middle East’s 
premier exhibition of environmental 
and renewable energy technology. 
The 2007 show featured 350 
exhibitors and over 10,000 visitors. 
January. Abu Dhabi.  
www.ee-uae.com

• Gulf Information 
Technology Exhibition 
(GITEX) – The region’s 
most important 
telecommunications 
exhibition drew 133,000 visitors in 
2006. September. Dubai.  
www.gitex.com

• Gulfood – The Middle East’s biggest 
food industry trade event. The 2007 
show attracted 2,000 exhibitors. 
February. Dubai. www.gulfood.com

• International CES Hometech 
Middle East – The region’s largest 
trade show for appliances and home 
entertainment products. The 2008 
show will be co-sponsored by the 
U.S.-based Consumer Electronics 
Association. May. Dubai.  
www.hometechexpo.com

• International Defense Exhibition 
and Conference (IDEX) – Held 
biannually, IDEX is the world’s 
biggest military exhibition and 
conference. IDEX 2005 attracted 
more than 900 exhibitors who 
concluded $1.85 billion in deals. The 
next IDEX will be in February 2009. 
Abu Dhabi. www.idexuae.com

• Middle East International Motor 
Show – The 2005 edition of this 
biannual trade show attracted 90 
automakers. December 2007. Dubai.  
www.dubaimotorshow.com
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While energy and security issues play a 
critical role in the U.S.-UAE relationship, 

and while trade and investment have become 
powerful factors in creating a strong commer-
cial relationship, cultural and social interaction 
between Americans and Emiratis may be the 
most important component of the growing 
relationship between the two countries. 

Ties between Americans and Emiratis at 
the people-to-people level are expanding, and 
this should come as no surprise. The UAE has 
always sought the best knowledge, products 
and services the world has to offer, and Ameri-
cans are captivated by the entrepreneurial spirit 
yet traditional social morays of the Emirates. 

Both societies are tolerant and open to the 
world. Both are home to peoples of many 
religions, ethnicities and backgrounds. Both 
are federations that unite individual “States” 
under one flag. And in both countries, strong 
emphasis is placed on empowering the individual 
to meet the challenges of the future.

Civil society in the UAE is among the most 
developed in the Middle East, resulting in a 
high quality of life for foreign nationals living 
there. There is widespread appreciation for U.S. 
culture and, as a result, there are more American 
civil society institutions in the UAE than there 
are anywhere else in the Arab world.

This natural affinity has led to linkages 
between the two nations’ civil societies that 
are “below the radar” of official bilateral 
relations. Today, more than 20,000 Americans 
live and work in the UAE. Over 700 U.S. 
companies have offices in one or more of the 
Emirates. The UAE sent more visitors to the 
United States in 2006 than any other Arab 
country – even though the UAE is one of the 
smallest Arab countries in population. And 
according to the UAE Embassy in Washington, 
there are more Emiratis studying on American 
college campuses today than there were before 
September 11, 2001.

The American Business Council of Dubai 
and the American Business Group in Abu 
Dhabi were among the very f irst foreign 
business entities registered in the UAE. The 
Emirates also boasts the American Women’s 
Association and the American Hospital in 
Dubai. In addition, the UAE is home to such 
pro-American institutions as the Rotary Club 
of Dubai.

The Emirates have looked to U.S. leader-
ship in a number of critical areas, such as 
education.  Five emirates high schools and 
two of its universities offer an “American 

curriculum” to prepare their students for 
further study in the United States. 

The American University in Dubai (AUD), 
established in 1995, offers undergraduate and 
graduate programs in engineering, business, 
information technology, liberal arts and English 
language. Located just a few minutes from 
the commercial center of Dubai, AUD has 
proven popular with both Emiratis and students 
from surrounding countries. 

The American University of Sharjah (AUS) 
was founded in 1997 by H.H. Sheikh Dr. 
Sultan Bin Mohammed Al Qasimi, the Ruler 
of Sharjah and a Member of the UAE Supreme 
Council. AUS is independent, non-profit and 
coeducational, and it seeks to attract students 
from the Emirates and throughout the region. 
All told, AUS offers 21 bachelors and 8 
masters degrees. 

In the medical arena, the Johns Hopkins 
Medical School began managing health care 
systems in Abu Dhabi as part of an agreement 
reached in 2006, including the 469-bed 
Tawam Hospital. Faculty from Hopkins’ 
Bloomberg School of Public Health are 
advising the UAE on public health issues and 
helping to establish a public health doctoral 
program in the Emirates. 

The Harvard Medical School Dubai Center 
(HMSDC) Institute for Postgraduate Educa-
tion and Research was established in 2004 to 
foster the professional development of physi-
cians, nurses, research scientists, and allied 
health professionals in the Gulf region. 
HMSDC is a joint project of Harvard and 
the Dubai Healthcare City (DHCC). By this 
fall, HMSDC will have its own state-of-the-
art facility that will include teaching space 
and case study rooms, an auditorium, and the 
Maktoum-Harvard Medical Library. 

In 2006, the Cleveland Clinic and Mubadala 
Development of Abu Dhabi signed an agree-
ment to establish a preeminent world-class 
hospital in that emirate to be known as Cleve-
land Clinic Abu Dhabi. Under the terms of 
the 15-year agreement, the Cleveland Clinic 
will establish, develop, and operate a world-
class specialty hospital and clinic in Abu 
Dhabi, using the Cleveland Clinic systems, 
procedures, guidelines and standards.

Additional cultural and educational partner-
ships with American institutions are expected 
in the near future as the UAE as the people-
to-people bonds between the Emirates and 
the United States grow stronger with every 
passing year.

Americans and Emiratis
People-to-people bonds are expanding Sheikh Khalifa Makes 

“Transformational” 
Gift To Johns Hopkins 

Hospital
Critical care tower in Baltimore 

to be named after the late 
Sheikh Zayed

The family of the UAE’s President, 
H.H. Sheikh Khalifa bin Zayed Al Nahyan, 
has just made a “transformational” donation 
to the Johns Hopkins University Medical 
School for cardiovascular research and 
other purposes. Although the size of the 
gift was not revealed, Johns Hopkins 
announced that it will name a new 12-
story cardiovascular and critical care tower 
under construction in Baltimore after 
H.H. Sheikh Zayed bin Sultan Al Nahyan, 
the UAE’s founding President and the 
father of Sheikh Khalifa. Sheikh Zayed 
passed away in 2004.

Umm Al 
Qaiwain

L e d  b y  H . H . 
Sheikh Rashid Bin 
Ahmed Al Mu’alla, 
Umm Al Qaiwain 
(UAQ) is a diverse 
area renowned for its 
f ishing industry. It 
used to be home to 
the regional ruler more than three centu-
ries ago, and his palace is now the Umm 
Al Qaiwain Museum.

Sheikh Rashid is committed to jump-
starting the economy with development 
opportunities, including tourism and resort 
properties along its Gulf coast that will 
complement those of neighboring emirates. 
UAQ is home to Dreamland, the world’s 
largest water park, which attracts hundreds 
of thousands of people annually.

In April 2007, an investment project 
was announced that will renovate Rainbow 
Towers, transforming a residential building 
into a “high-tech hub.” Budgeted at $136.2 
million, the UAQ authorities are laying 
groundwork to attract a large number of 
technology-based companies to the Umm 
Al Qaiwain area.

H.H. Sheikh Rashid 
Bin Ahmed Al Mu’alla
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Mohammed Al Gergawi, Executive 
Chairman of Dubai Holding, is responsible 
for the company’s overall business strategy, 
as well as its clearly-articulated vision: “Dubai 
Holding will help shape young talent and 
skills for the good of tomorrow,” says Al 
Gergawi. “The fundamental reward we seek 
is human elevation and advancement. For the 
measure of a nation’s advancement lies not 
only in the number of skyscrapers it bears, 
but also the heights of progress that its people 
have attained.”

Among Dubai Holding’s most prominent 
subsidiaries are: Dubai Properties, a developer 
of residential, commercial, hospitality and 
entertainment projects; the Jumeirah Group, 
developer and operator of exclusive hotel 
properties (including the Burj Dubai Hotel 
and the Jumeirah Essex House in New York); 
Dubai Health Care City, a center for medical 
and scientific research; and Dubai Studio 
City, a state-of-the-art production facility for 
television and cinema. Dubai Holding’s wide 
range of activities has brought the company 
into partnerships with a host of international 
businesses and institutions, including General 
Electric, CNN International, Nokia and 
Harvard University Medical School. 

Perhaps the most 
ambitious of the firm’s 
tourism developments 
is Dubailand, a three 
billion sq. ft. complex 
that will feature dozens 
of family-oriented 

tourist attractions – including two theme 
parks, museums, planetariums, sports facili-
ties, health clubs, over 50 hotels and several 
shopping malls. When fully completed, it is 
expected to attract 200,000 visitors per day 
– and 15 million per year. 

Dubai Sports City, a component of 
Dubailand, include a 60,000-seat multi-purpose 
outdoor stadium, a 25,000-seat cricket oval, 
and a 10,000-seat indoor arena. Most of these 
structures will be completed by 2009. The 
nearby Motor City will contain a Formula 1 
race track, a race car driving school and a 
theme park. 

To appeal to shoppers, an increasingly 
important segment of Dubai’s tourism initia-
tives, Dubailand will offer the 10 million square 
foot Mall of Arabia, the world’s largest enclosed 
shopping center, the Dubai Outlet Mall, and 
the Dubai Bazaar, which will be modeled after 
the traditional Arab souk (market).

One of Dubai Holding’s most cutting-edge 
projects is DuBiotech, a state-of-the-art biotech-
nology park. Located on a 21 million sq. ft. 
campus in central Dubai, it will play a pivotal 

role in improving the quality of life through 
extensive research and development in the areas 
of medical genetics, environmental biotech-
nology and other vital areas.

Dubai International Capital (DIC), the 
conglomerate’s international investment arm, 
seeks opportunities around the globe. DIC is 
one of the most active investment companies 
in the Middle East with total investments of 
approximately $5.5 billion. Its acquisitions 
include the Tussauds Group, Doncasters Group 
Limited and the UK-based Travelodge Hotels, 
as well as a substantial stake in DaimlerChrysler. 
The company expects the value of its managed 
assets to quadruple to $20 billion in the next 
five years. 

Profile: Al Qudra Holding
Abu Dhabi’s Al Qudra Holding has quickly 

risen to be one of the UAE’s largest and most 
successful conglomerates. There are few 
economic sectors in which Al Qudra is not 
involved. Its various subsidiaries are major 
players in real estate and property develop-
ment, industry, infrastructure development, 
waste water treatment, the hospitality industry, 
sports management, advertising and public 
relations. On many projects, Al Qudra has 
formed innovative partnerships and joint 
ventures with other UAE, regional and inter-
national firms, including U.S. firms such as 
3DI and GSE Systems. 

Formed in 2005, Al Qudra has a unique 
mission: to undertake projects that would 
help bring about the transformation of the 
UAE for the benefit of its people. In the words 
of Al Qudra’s Chairman and Managing 
Director, Salah Salem Bin Omeir al Shamsi: 
“Our sights are set on noble goals that stretch 
beyond financial figures or market reputation. 
From the onset, we focused on achieving 
success by undertaking projects that would 
leave a lasting impact on the country long 
after Al Qudra Holding’s contributions...this 
path has led to distinction and excellence.”

In 2006, Al Qudra’s real estate development 
subsidiary broke ground on its landmark project, 
Danet Abu Dhabi, designed to be one of the 
UAE’s best-planned urban communities. It 

Investment – continued from page 3 will include modern housing as well as gardens, 
parks, cafes, leisure facilities and a Holiday Inn 
hotel. Danet Abu Dhabi was completely sold 
out after the first 45 days, prior to the begin-
ning of construction. 

Also in 2006, Al Qudra formed a joint 
venture with the Kharafi Group of Kuwait to 
create Emirates Utilities Company Holding 
(EUCH). The new joint venture will specialize 
in build-own-transfer (BOT) projects in 
various infrastructure sectors.

In May 2007, Al Qudra announced the 
launch of Ain Al Emarat, a major new real 

estate development 
in the town of Al 
Ain, the second 
largest city in the 
Emirate of Abu 

Dhabi. Ain Al Emarat will offer unique 
residential areas as well as shopping malls, 
golf courses, a hospital, parks and hotels.

In only its first two years of existence, Al 
Qudra already has been recognized as a firm 
committed to giving back to society. Al Qudra 
– over half of whose founders are women – 
sponsored the Forum of Female Entrepreneurs 
of the GCC Nations as well as the General 
Federation of Women in the UAE. The 
company also is a major supporter of the UAE 
Red Crescent and youth sports clubs. 

Profile: Emaar Properties
Emaar is the world’s largest real estate 

development company by market capitaliza-
tion. It has projects under development in 16 
countries worth $60 billion. 

Emaar, a publicly-traded company listed 
on the Dubai Stock Exchange, grew by 35 
percent in the year ended December 1, 2006, 
earning $1.75 billion. In 
light of the company’s 
ambitious plans at home, 
as well as strategic projects 
overseas, investors antici-
pate continued growth in 
the years to come.

According to Emaar’s Chairman, Mohamed 
Ali Alabbar, “Emaar’s mission is to deliver 
world-class products and services, not merely 
in property development, but in every chosen 
business activity, including hospitality, 
leisure, retail, education, healthcare, finance 
and industry. Our vision for 2010: The 
transformation of Emaar into one of the 
most valuable companies in the world beyond 
property development.” 

Emaar’s signature project, the $20 billion 
Burj Dubai development, is transforming the 
emirate. In addition to its record-breaking 
skyscraper – the final height of which remains 
a secret – the development will include the 

Artist’s rendering of Dubailand, a Dubai Holding 
property.
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Dubai Mall, Old Town, Old Town Island, 
Burj Dubai Square, The Lofts, Burj Dubai 
Lake Hotel and Apartments, and Burj Dubai 
Boulevard, a 3.5 km stretch of road that unites 
the entire development. 

In the Emirate of Umm Al-Qaiwain, Emaar 
is working with local developers to build a $3 
billion marina and planned community. When 
completed, this 2,000-acre project will include 
a 600-boat marina, 6,000 villas, 2,000 
townhouses, and 1,200 resort hotel rooms.

By 2010, Emaar expects that 80 percent 
of its investments will be outside the UAE. 
One regional project in which Emaar is playing 
a lead role is the King Abdullah Economic 
City, undertaken in cooperation with the 
Saudi Arabian General Investment Authority 
(SAGIA). Another major project outside Dubai 
is a multi-billion dollar joint venture with the 
Government of Indonesia to develop a “New 
Bali” on 1,500 acres on the island of Lombock. 
Emaar is also planning to build up to 100 
shopping malls throughout the Middle East, 
North Africa and the Indian subcontinent. 

Emaar aims to diversify beyond real estate 
into a variety of other sectors, including 
hospitality, education, retail and health care. 
For starters, $3 billion has been earmarked 
for a chain of ten luxury hotels under the 
brand name of Giorgio Armani.

Emaar is preparing for some major invest-
ments in the U.S. market. The company will 
use its $1.05 billion purchase of John Laing 
Homes in 2006 to develop housing and multi-
use projects in Arizona, Florida and the 
Washington DC areas. “The time is right for 
acquisitions in the U.S.,” noted Chairman 
Mohamed Ali Alabbar recently. “With the 
[real estate] market slowing, we might find 
some value there.”

Profile: ALDAR Properties 
Much of Abu Dhabi’s tourism infrastruc-

ture – as well as other major projects – is being 
developed by ALDAR Properties. ALDAR is 
owned by over 20,000 investors throughout 

the UAE, in addition to a range of institutional 
investors.

“ALDAR’s key strengths lie in our under-
standing of the significance of infrastructure, 
which is the most valuable and essential asset 
of major urban development, “ says Ahmed 
Ali Al Sayegh, Chairman of ALDAR.

Among ALDAR’s most significant ongoing 
projects is Al Raha Beach. 
Built alongside natural 
beach front, this develop-
ment will include world-
c l a s s  r e s i d e n t i a l , 
commercial, cultural, 
entertainment and public 
facilities, which will house 
up to 120,000 residents. The development 
consists of eight precincts, each with its own 
distinct personality.

Yas Island, another ALDAR project, will 
feature a world-class motor sports racetrack, 
5-star hotels, the Ferrari theme park, a water 
park, a shopping mall, golf courses, marinas, 
polo clubs and numerous restaurants  
and cafes. 

The company’s Al Gurm Resort, nestled 
among mangrove forests, is also destined to 
become one of Abu Dhabi’s most exclusive 
tourist destinations. Al Gurm will comprise 
59 private luxury homes and a 161 suite 5-star 
resort hotel. 

ALDAR’s investment activities are not 
limited to tourism. The company is building 
Central Market – a multi-purpose complex 
in the center of Abu Dhabi – and The Imperial 
College London Diabetes Center, a specialized 
facility for diabetes treatment, care and research. 
The Diabetes Center is the result of a partner-
ship between Imperial College London and 
Mubadala Development Company, one of 
ALDAR’s largest shareholders. 

Profile: Dubai World
Dubai World positions itself as the largest 

holding company in the Middle East. Its 
investments in the UAE range from ports 
management to property development, from 
tourism to commodities exchanges. Dubai 
World has also made strategic investments 

throughout the world and employs some 
50,000 people worldwide.

Among Dubai World’s component compa-
nies are ports operator DP World, real estate 
giants Nakheel and Istithmar, the Jebel Ali 
Free Zone Authority, and U.S. specialty retailer 
Loehmann’s. The company also holds minority 
stakes in dozens of companies, including the 
UK’s Standard Chartered Bank and India’s 
first low-cost airline, SpiceJet.

“Dubai World is a powerful growth engine 
fueled by the belief that there is a world out 
there that’s growing more and more creative 
and exciting,” says Sultan Ahmed Bin Sulayem, 
Chairman of Dubai World. “The themes of 
‘balancing global and local’ and ‘embracing 
global citizenship’ lie at the very heart of what 
we do and believe in.”

Two of Dubai World’s real estate projects 
currently under development have already 
earned global recognition. The Palm is a cluster 
of three man-made islands, each in the shape 
of a date palm tree. Together, the three Palms 
will contain 10,000 villas, 5,000 apartments, 
100 hotels, and a wide range of services.

The World, an equally 
dramatic project being 
developed by Nakheel, 
involves the construction 
of more than 300 man-
made islands off the coast 
of Dubai. The islands are being strategically 
positioned to form the shape of a world map, 
and each island will offer exclusive residential 
and leisure opportunities. The World will add 
232 km of beachfront to Dubai’s coastline. 

Another Nakheel project that has become 
a landmark in Dubai is the Ibn Battuta Mall. 
Bearing the name of a renowned 14th Century 
Arab explorer, the architecture within the mall’s 
six courts reflects the most influential places 
Ibn Battuta traveled during his lifetime: 
Andalusia, Tunisia, Egypt, Persia, India and 
China. An impressive food court, dozens of 
retail stores and a 21-screen Megaplex – featuring 
the UAE’s first IMAX theater – complement 
a unique cultural shopping experience.

With projects undertaken by ALDAR, the Abu Dhabi 
skyline continues to grow.

The Palms, a Dubai World project, is among the UAE’s 
most distinctive properties.

Like the UAE Itself, Burj Dubai Soars to New Heights
When completed in 2009, Burj Dubai (“Tower of Dubai”), 
a skyscraper project of Emaar Properties, will be the world’s 
tallest building. Its final height is still a closely-guarded secret, 
but estimates range from 160 to 200 stories. Burj Dubai 
was designed by the prominent American architectural and 
engineering firm Skidmore, Owings and Merrill, LLC.

P
h

o
to

 c
o

u
rt

e
sy

 o
f E

M
A

A
R

 

P
h

o
to

 c
o

u
rt

e
sy

 o
f A

L
D

A
R

 P
ro

p
e

rt
ie

s

P
h

o
to

 c
o

u
rt

e
sy

 o
f D

u
b

a
i W

o
rl

d



NATIONAL U.S.-ARAB 
CHAMBER OF COMMERCE

National Headquarters:  
1023 15th Street, NW, Suite 400  
Washington, DC 20005  
Tel: (202) 289-5920 • Fax: (202) 289-5938

1330 Post Oak Boulevard, Suite 1600  
Houston, TX 77056  
Tel: (713) 963-4620 • Fax: (713) 963-4609

8921 South Sepulveda Boulevard, Suite 206  
Los Angeles, CA 90045  
Tel: (310) 646-1499 • Fax: (310) 646-2462

420 Lexington Avenue, Suite 2034 
New York, NY 10170  
Tel: (212) 986-8024 • Fax: (212) 986-0216

©2007 National U.S.-Arab Chamber of 
Commerce (NUSACC). All rights reserved. 
No part of this publication may be reproduced, 
stored in a retrieval system, or transmitted 
in any form or by any means, electronic, 
photocopying, recording, or otherwise, without 
prior written permission of the National U.S.-
Arab Chamber of Commerce.

Key Contacts
UAE Chambers of  
Commerce and Industry

Abu Dhabi Chamber of Commerce  
and Industry
H.E. Salah Salem Bin Omeir Al Shamsi, President
H.E. Mohammed Omar Abdullah, Director 
General
P.O. Box 662
Chamber Tower, Corniche Road
Abu Dhabi
Tel: 971-2-621-4000
Fax: 971-2-621-5867
www.abudhabichamber.ae

Ajman Chamber of Commerce  
and Industry
Khalifa Mohammed Al Moajey, Chair
P.O. Box 662 
Ajman
Tel: 971-6-742-2177
Fax: 971-6-742-7591
www.ajcci.gov.ae

Dubai Chamber of Commerce  
and Industry
H.E. Obaid Humaid Al Tayer, Chair
Eng. Hamad Buamim, Director General
P.O. Box 1457
Dubai
Tel: 971-4-228-0000
Fax: 971-4-221-1646
www.dcci.ae

Fujairah Chamber of Commerce  
and Industry
H.E. Said Ali Khammas, Chair
P.O. Box 738 
Fujairah
Tel: 971-9-222-2400
Fax: 971-9-222-1464
www.fujairahchamber-uae.com

Ra’s Al Khaimah Chamber of Commerce, 
Industry and Agriculture
H.E. Yousef Obaid Bin Essa Al Neaimi, Chair 
P.O. Box 87 
Ra’s Al Khaimah
Tel: 971-7-233-3511
Fax: 971-7-233-0233
www.rakchamber.ae

Sharjah Chamber of Commerce  
and Industry
H.E. Ahmad Mohammad Al Madfaa, Chair
P.O. Box 580 
Sharjah
Tel: 971-6-568-8888
Fax: 971-6-568-1119
www.sharjah.gov.ae

Umm Al Qaiwain Chamber of Commerce 
and Industry
H.E. Abdallah Rashed Al Kharji, Chair
P.O. Box 436 
Umm Al Qaiwain
Tel: 971-6-765-1111
Fax: 971-6-765-5055

U.S. Business  
Organizations in UAE

American Business Council of Dubai  
and the Northern Emirates
Mr. Louis Scotto, President
P.O. Box 37068 
Dubai
Tel: 971-4-340-7566
Fax: 971-4-340-7565
www.abcdubai.com

American Business Group of Abu Dhabi
Ms. Kim Childs, President
P.O. Box 43710 
Abu Dhabi
Tel: 971-2-631-3604
Fax: 971-2-633-0489
www.abgabudhabi.org

U.S. Government  
Contacts in UAE

United States Embassy in Abu Dhabi
The Hon. Michele Sison, U.S. Ambassador
P.O. Box 4009 
Abu Dhabi
Tel: 971-2-414-2200
Fax: 971-2-414-2241
http://uae.usembassy.gov

United States Consulate General in Dubai
The Hon. Paul Sutphin, U.S. Consul General
Dubai World Trade Center
P.O. Box 9343 
Dubai
Tel: 971-4-311-6000
Fax: 971-4-311-6166
http://dubai.usconsulate.gov

UAE Government  
Contacts in USA

Embassy of the United Arab Emirates
H.E. Saqr Ghobash, UAE Ambassador
3522 International Court, NW
Washington, DC 20008
Tel: 202-243-2400
Fax: 202-243-2432
http://uae-embassy.org
www.uaeinteract.com
www.uae-us.org
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The Emirates Towers are a well known landmark in Dubai.


